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“OUR STUDEBAKER deale 


working on cognd, business 
and grams en Ellio 
felis the ‘conductor, left. 


CAGO still is fresh in my 
mind. I look back to the recent 


meeting of the NADA, to the 
thousands of automobile dealers 
milling through the corridors of 
the Palmer House, sitting through 
the long sessions of the associa- 
tion and asking each other, “Where 
do we go from here?” “What are 
we going to do with no cars to 
sell?” “What’s the latest in pri- 
orities and rationing?’ But the 
leading question was, “What are 
the factories going to do for us 
dealers?” You couldn’t call them 
discouraged—they were bewildered, 
they were seeking leadership, they 
were looking for a modern Moses, 
and Moses to them was personified 
by the factory. They wanted to 
carry on. Service was their main 
panacea, but they seemed to feel 
that that was not the only solution 
of their big problems. 
* * # 


BEFORE I WENT to Chicago I 
ran across Paul Hoffman in De- 
troit, here for a meeting of the 
AMA’s new Automotive Council 
for War Production. I asked the 
Studebaker president what his 
company was doing for its dealer 
body. With his customary frank- 
ness, he said, “That’s Ken Elliott's 
baby—you have to get the pitch 
from him.” 

* *« *# 

THAT SOUNDED like a tip-off 
to a good story, so I rounded up 
the vice-president in charge of 
sales at an informal breakfast he 
gave during the NADA meeting. 
My hunch was right—there was a 
story. 

In a nutshell, Studebaker has in 
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'PRE-JANUARY ORDERS TO BE FILLED FIRST 


Motor Industry’s 
War Order Now 
Top 8 Billions 


DETROIT. — The automo- 
tive industry now has §$8,- 
000,000,000 worth of war or- 
ders — about half of which 
















END OF AN ERA. Pontiac, along with several other companies, finished 
automobile production last week, under 


the 
Several other make 
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General Ration 
Awaits Disposal of 
Bonafide Orders 


livered new cars, ordered on 
or before Jan. 1, will get first 
consideration under the gov- 
ernment’s rationing program, 
OPA Chief Leon Henderson an- 


have been placed since Dec. 7 a, ae _ as => =. a 1 by Feb ie. ee oA nounced Saturday. General ration 
—an grace perio use up fabrica parts, will close by Feb. 10. ‘on . - 
d the total is increasing daily, was greeted b thumbs-up workers. Shaking han ing of other frozen cars and trucks 


Ernest Kanzler said Thursday at 
his first press conference since be- 
ing appointed czar over conversion 
of the automotive industry to war 
production. 

Complete conversion of the in- 
dustry, Kanzler declared, is not an 
overnight job but he expressed the 
opinion that by next January the 
industry’s war output would be at 
or near its peak. At that time, he 
expects, the industry will be em- 
ploying almost twice as many men 
as the 625,000 workers employed 
oo peak operations in June, 


Kanzler said he was pleased 
with the progress of conversion 
since his arrival to take over the 
task here. He showed a specific 
example of the speed with which 
the automotive industry is getting 
results by stating that an August 
(1942) production job had already 
been attained in January. 

Answering a query on why it will 
take so long to attain peak pro- 
duction, Kanzler listed these fac- 
(Continued on Page 7, Col. 1) 


Canada to Allow 
300-380 Gallons 
of Fuel Yearly 


MONTREAL.—Canadian motor- 
ists will be permitted to buy from 


300 to 380 gallons a year of gaso- 


line for non-essential driving in 
the year commencing April 1, C. D. 
Howe, minister of munitions, an- 
nounced Thursday. 

Drivers of about 1,125,000 motor 
cars, who do not come within the 
preferred category, will be affected. 
Books of ration tickets, accom- 
panied by a “gasoline license,” will 
be issued at a cost of $1 and the 
annual ration will be divided into 
60 units for use in the year, a 
larger number of units than nor- 
mal being permitted when summer 
driving is at its peak in the third 
quarter. 

“There is no guarantee that the 
rate of consumption by owners of 
private automobiles will not be 
further reduced,” the minister said. 


East’s Oil Stocks 


‘Tight,’ Ickes Says 
WASHINGTON.—Petroleum Co- 


ne 
chromeless last car are 
Ludlow, assembly plant superintendent. 


Pa. Dealers Assured Aid 
In Getting War Work 


By George E. Shelley 
Staff Correspondent 


HARRISBURG, Pa.— (UTPS).— 
Approximately 350 automobile deal- 
ers, mechanics and garagemen 
from throughout Pennsylvania met 
here Jan. 27 with officials of the 
State Department of Commerce in 
the hall of the House of Repre- 
sentatives to discuss plans where- 
by at least some dealerships may 
survive the period of emergency. 

Mark S. James, secretary of 
commerce, at whose instructions 
Claude S. Klugh, manager of the 
Pennsylvania Automotive Assn., 
called the conference, told the 
gathering that Pennsylvania can 
lead the nation’s automobile deal- 
ers in converting their shops into 
manufacturers of war materials 
through sub-contract work. 

“If we’re going to win this war,” 
James declared, “we’ve got to put 
every machine tool to work.” 

Lee Moran, president of the 
Pittsburgh Auto Dealers Assn., 
who acted as chairman of the 
meeting, suggested the pooling of 
automobile repair tools and ma- 
chinery in the war effort. 

Moran, who said 500,000 items 
were needed by the ordnance and 
quartermaster departments, pro- 
posed setting up “old fashioned 
job shops” to maintain machines 
used in the war production areas 
and for repair of home equipment. 

“Unless we face the situation our 
businesses will be ruined. This is 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 


1941 1940 
Pos. Make Pos. 
1—869,546 Chevrolet 827,824— 1 
2—618,944 Ford 526,617— 2 
$—446,726 Plymouth 429,456— 3 
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our job and we have to do it,” 
Moran asserted . 

Albert Elliott, representative of 
the Ordnance department in Pitts- 
burgh, suggested the pooling of 
tools in one garage in communi- 
ties where this is possible in order 
to get defense contracts. He said 
his department is working with 
Pittsburgh dealers to find out all 
types of tools on hand to de- 
termine the work they will get. 

“I feel,” Elliott said, “that every 
dealer will have a chance.” 

The next step will be a canvass 
of dealers throughout the state to 
learn the numbers and types of 
tools available, Klugh said. 

Certain suggestions as to how 
dealers’ tools and employes might 
be utilized, full time, were evolved, 
for example: 

1. New service demands in de- 
fense areas, on government-owned 
vehicles. 

2. Odd jobs, . . . repairing re- 
frigerators, radios, etc., since new 
commodities of this type may not 
be available. 

3. Assembling of defense articles. 

4. “Pooling” of equipment for 
production of certain defense 
articles. 


Truck Freight 













































will follow after the undelivered- 
but-ordered cars are taken care of. 


Rationing Order No. 2, effective 
Feb. 2, provides that local ration- 
ing boards shall first consider cars 
and trucks ordered on or before 
Jan. 1, However, no board will be 
permitted to pass or reject such 
applications until Feb. 16, when 
copies of the order and necessary 
forms are expected to be in the 
hands of all boards. 


Dealers will be required to pro- 
vide absolute proof that sales were 
consummated on or before Jan. 1 
by presenting cancelled checks, re- 
ceipts from state title offices, deal- 
er records, etc. The car involved 
in the case, however, must be in 
the hands of the dealer or enroute 
from the factory. 

The order gives extra considera- 
tion to special jobs, providing that 
such cars or trucks must have been 
ordered or received before Jan. 15. 

Once the undelivered-but-ordered 
cars and trucks are disposed of 
(probably within a week or two), 
the general rationing order will go 
into effect. This order, expected to 
be Ration Order No. 3, will be 
issued soon and will take effect 
after the undelivered vehicles are 
disposed of. 

Order No. 2, effective Feb. 2, 
also provides the dealers may liqui- 
date their stocks of cars and trucks 
within the trade, without need for 
rationing certificates. 

Henderson declared that the 
general rationing plan, to be an- 
nounced later, “contemplates the 
release of all cars in dealer hands 
(except those in the government 

(Continued on Page 2, Col. 8) 


Volume 





Continues to Rise 


DETROIT.— Volume of revenue 
freight transported by motor truck 
in December increased 4.9 percent 
over November and 21.5 percent 
over December, 1940, according to 
American Trucking Assns. 

It was the first time in the five 
years ATA has been compiling 
loading figures that the December 
volume was greater than in No- 
vember. 


A little more than 79 percent of 
all tonnage transported in the 
month was reported by carriers of 
general freight. 


NADA to Introduce 


Dealer Bill This Week 
WASHINGTON. — NADA of- 
ficials expect to have introduced 


the field a full staff of district sales | 4)ginator Ickes said last week that|| 4 94 B 1.365— 4 The reporting carriers trans- gres. 
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service-conscious and their service 
efforts the profit-producing, life- 
sustaining item of their present- 
day menu. 

Dealers, in their turn, are re- 
sponding to the factory's teaching, 
(See SPARKS, Page 11, Col. 1) 


tanker sinkings and diversion of 
such vessels to war service. 

He declined to predict that gaso- 
line rationing was forthcoming, but 
indicated he might reopen a pro- 
posal to build a $80,000,000 pipeline 
from Texas to New Jersey. 


9—112,452 Studebak’r 99,808— 8 
10— 89,997 De Soto 70,208—138 


For complete standing of all 
makes, see Page 10, this issue. 





The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting carriers 
for the three-year period of 1938-40 
as representing 100, was 153.41. The 
index figure for November was 
147.78. 


tail prices for frozen articles; 
governmental purchase of frozen 
articles if retailer wants to sell; 
and release of retailers from 
leases, rental agreements and 
foreclosures on mortgages. 





Dealers Ask Aid Special Jobs Given 1 
What Studebaker Is Doing Kanzler Sees Output Break; Dealers May 
Ken Elliott's Campaign Peak by January °43; Sell Within Trade ; 
Job Boom Forecast By William Uliman ; 
By By Pete Wemhoff Washington Correspondent 
Chris Sinsabaugh Managing Editor WASHINGTON. — Unde- 
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Early victory in this all-out war will be obtained by Americans working together 
to the best of their abilities in a spirit of harmony and cooperation. Our inspira- 
tion at all times is not only faith that victory can be obtained through united 
effort, but also firm hope that life after victory will be richer and fuller than 
ever before... .. All Chrysler Corporation’s energies and resources are dedi- 
cated to the cause of freedom. We think it worth fighting for and have every 
confidence that happier years lie ahead in victory for all of us,—that the time 
will come when automobile merchants and automobile manufacturers will be able 


to turn again to peaceful pursuits in an atmosphere of American freedom. 


CHRYSLER CORPORATION 


WAR PRODUCTS OF CHRYSLER CORPORATION... ARMY TANKS ¢ ANTI-AIRCRAFT CANNONS ¢ BOMBER FUSELAGE SECTIONS ¢ AIRCRAFT 
PARTS e SHELLS AND PROJECTILES © COMMAND RECONNAISSANCE CARS e FIELD RADIO CARS e¢ TROOP AND CARGO MOTOR 
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“QOUB STUDEBAKER dealers are 
oat alemeeet ee Wek, Sea 
fells the conductor, left. 
CAGO still is fresh in my 
mind. I look back to the recent 
meeting of the NADA, to the 
thousands of automobile dealers 
milling through the corridors of 
the Palmer House, sitting through 
the long sessions of the associa- 
tion and asking each other, “Where 
do we go from here?” “What are 
we going to do with no cars to 
sell?” “What’s the latest in pri- 
orities and rationing?’ But the 
leading question was, “What are 
the factories going to do for us 
dealers?” You couldn’t call them 
discouraged—they were bewildered, 
they were seeking leadership, they 
were looking for a modern Moses, 
and Moses to them was personified 
by the factory. They wanted to 
carry on. Service was their main 
panacea, but they seemed to feel 
that that was not the only solution 
of their big problems. 


* * *# 


BEFORE I WENT to Chicago I 
ran across Paul Hoffman in De- 
troit, here for a meeting of the 
AMA’s new Automotive Council 
for War Production. I asked the 
Studebaker president what his 
company was doing for its dealer 
body. With his customary frank- 
ness, he said, “That’s Ken Elliott’s 
baby — you have to get the pitch 
from him.” 

* * & 

THAT SOUNDED like a tip-off 
to a good story, so I rounded up 
the vice-president in charge of 
sales at an informal breakfast he 
gave during the NADA meeting. 
My hunch was right—there was a 
story. 

In a nutshell, Studebaker has in 
the field a full staff of district sales 
managers and representatives, busi- 
ness merchandising reps and 
branch managers on the road in a 
sustained drive to make dealers 
service-conscious and their service 
efforts the profit-producing, life- 
sustaining item of their present- 
day menu. 

Dealers, in their turn, are re- 
sponding to the factory’s teaching, 

(See SPARKS, Page 11, Col. 1) 








Motor Industry’s 
War Order Now 
Top 8 Billions 


Kanzler Sees Output 
Peak by January °43; 
Job Boom Forecast 


By Pete Wemhoff 
Managing Editor 

DETROIT. — The automo- 
tive industry now has §$8,- 
000,000,000 worth of war or- 
ders — about half of which 
have been placed since Dec. 7 
—and the total is increasing daily, 
Ernest Kanzler said Thursday at 
his first press conference since be- 
ing appointed czar over conversion 
of the automotive industry to war 
production. 

Complete conversion of the in- 
dustry, Kanzler declared, is not an 
overnight job but he expressed the 
opinion that by next January the 
industry’s war output would be at 
or near its peak. At that time, he 
expects, the industry will be em- 
ploying almost twice as many men 
as the 625,000 workers employed 
= peak operations in June, 

Kanzler said he was pleased 
with the progress of conversion 
since his arrival to take over the 
task here. He showed a specific 
example of the speed with which 
the automotive industry is getting 
results by stating that an August 
(1942) production job had already 
been attained in January. 

Answering a query on why it will 
take so long to attain peak pro- 
duction, Kanzler listed these fac- 

(Continued on Page 7, Col. 1) 


Canada to Allow 
300-380 Gallons 
of Fuel Yearly 


MONTREAL.—Canadian motor- 
ists will be permitted to buy from 
300 to 380 gallons a year of gaso- 
line for non-essential driving in 
the year commencing April 1, C. D. 
Howe, minister of munitions, an- 
nounced Thursday. 

Drivers of about 1,125,000 motor 
cars, who do not come within the 
preferred category, will be affected. 
Books of ration tickets, accom- 
panied by a “gasoline license,” will 
be issued at a cost of $1 and the 
annual ration will be divided into 
60 units for use in the year, a 
larger number of units than nor- 
mal being permitted when summer 
driving is at its peak in the third 
quarter. 

“There is no guarantee that the 
rate of consumption by owners of 
private automobiles will not be 
further reduced,” the minister said. 


East’s Oil Stocks 
‘Tight,’ Ickes Says 

WASHINGTON.—Petroleum Co- 
ordinator Ickes said last week that 
the petroleum situation in the 
East, where rationing was im- 
posed last summer, was “tight and 
getting tighter’ as a result of ship 
tanker sinkings and diversion of 
such vessels to war service. 

He declined to predict that gaso- 
line rationing was forthcoming, but 
indicated he might reopen a pro- 
posal to build a $80,000,000 pipeline 
from Texas to New Jersey. 








END OF AN ERA. Pontiac, along with several other companies, finished u 
automobile production last week, under the government’s stoppage of car an 


light-truck 
grace perio 
was greeted by cheerin 


roduction for the duration. 
to use up fabricated parts, 
thumbs-up workers. 8S 


Several other makers, allowed a 10-day 
will close by Feb. 10. The last Pontiac 
haking hands in front a 


chromeless last car are Ytanley Ostrander (left), works manager, and Wi 


Ludlow, assembly plant superintendent. 


Pa. Dealers Assured Aid 
In Getting War Work 


By George E. Shelley 
Staff Correspondent 


HARRISBURG, Pa.— (UTPS).— 
Approximately 350 automobile deal- 
ers, mechanics and garagemen 
from throughout Pennsylvania met 
here Jan. 27 with officials of the 
State Department of Commerce in 
the hall of the House of Repre- 
sentatives to discuss plans where- 
by at least some dealerships may 
survive the period of emergency. 

Mark S. James, secretary of 
commerce, at whose instructions 
Claude S. Klugh, manager of the 
Pennsylvania Automotive Assn., 
called the conference, told the 
gathering that Pennsylvania can 
lead the nation’s automobile deal- 
ers in converting their shops into 
manufacturers of war materials 
through sub-contract work. 

“If we’re going to win this war,” 
James declared, “we’ve got to put 
every machine tool to work.” 

Lee Moran, president of the 
Pittsburgh Auto Dealers. Assn., 
who acted as chairman of the 
meeting, suggested the pooling of 
automobile repair tools and ma- 
chinery in the war effort. 

Moran, who said 500,000 items 
were needed by the ordnance and 
quartermaster departments, pro- 
posed setting up “old fashioned 
job shops” to maintain machines 
used in the war production areas 
and for repair of home equipment. 

“Unless we face the situation our 
businesses will be ruined. This is 


The Top Ten 
PASSENGER CARS 
ons Re- 
san a 22 re Today: 
1941 1940 
Pos. Make Pos. 
1—869,546 Chevrolet 827,824— 1 
2—618,944 Ford 526,617— 2 
$3—446,726 Plymouth 429,456— $3 
4—$04,200 Buick 287,865— 4 
5—282,689 Pontiac 229,7538— 5 





6—227,427 Olds. 195,683— 6 
i—212,618 Dodge 192,525— 7 
8—141,600 Chrysler  97,266— 9 


9—112,452 Studebak’r 99,808— 8 
10— 89,997 De Soto 70,208—13 


For complete standing of all 
makes, see Page 10, is issue. 





our job and we have to do it,” 
Moran asserted . 

Albert Elliott, representative of 
the Ordnance department in Pitts- 
burgh, suggested the pooling of 
tools in one garage in communi- 
ties where this is possible in order 
to get defense contracts. He said 
his department is working with 
Pittsburgh dealers to find out all 
types of tools on hand to de- 
termine the work they will get. 

“I feel,” Elliott said, “that every 
dealer will have a chance.” 

The next step will be a canvass 
of dealers throughout the state to 
learn the numbers and types of 
tools available, Klugh said. 

Certain suggestions as to how 
dealers’ tools and employes might 
be utilized, full time, were evolved, 
for example: 

1. New service demands in de- 
fense areas, on government-owned 
vehicles. 

2. Odd jobs, . . . repairing re- 
frigerators, radios, etc., since new 
commodities of this type may not 
be available. 

3. Assembling of defense articles. 

4. “Pooling” of equipment for 
production of certain defense 
articles. 


Truck Freight 


General Ration 
Awaits Dispo 
Bonafide Orders 


sal of 


Special Jobs Given 
Break; Dealers May 
Sell Within Trade 


7 William Uliman 
Washington Correspondent 

; WASHINGTON. — Unde- 
livered new cars, ordered on 
or before Jan. 1, will get first 
consideration under the gov- 
ernment’s rationing program, 
OPA Chief Leon Henderson an- 
nounced Saturday. General ration- 
ing of other frozen cars and trucks 
will follow after the undelivered- 
but-ordered cars are taken care of. 


Rationing Order No. 2, effective 
Feb. 2, provides that local ration- 
ing boards shall first consider cars 
and trucks ordered on or before 
Jan. 1. However, no board will be 
permitted to pass or reject such 
applications until Feb. 16, when 
copies of the order and necessary 
forms are expected to be in the 
hands of all boards. 


Dealers will be required to pro- 
vide absolute proof that sales were 
consummated on or before Jan. 1 
by presenting cancelled checks, re- 
ceipts from state title offices, deal- 
er records, etc. The car involved 
in the case, however, must be in 
the hands of the dealer or enroute 
from the factory. 

The order gives extra considera- 
tion to special jobs, providing that 
such cars or trucks must have been 
ordered or received before Jan. 15. 

Once the undelivered-but-ordered 
cars and trucks are disposed of 
(probably within a week or two), 
the general rationing order will go 
into effect. This order, expected to 
be Ration Order No. 3, will be 
issued soon and will take effect 
after the undelivered vehicles are 
disposed of. 

Order No. 2, effective Feb. 2, 
also provides the dealers may liqui- 
date their stocks of cars and trucks 
within the trade, without need for 
rationing certificates. 

Henderson declared that the 
general rationing plan, to be an- 
nounced later, “contemplates the 
release of all cars in dealer hands 

(except those in the government 
(Continued on Page 2, Col. 3) 


Volume 


Continues to Rise 


DETROIT.— Volume of revenue 
freight transported by motor truck 
in December increased 4.9 percent 
over November and 21.5 percent 
over December, 1940, according to 
American Trucking Assns. 

It was the first time in the five 
years ATA has been compiling 
loading figures that the December 
volume was greater than in No- 
vember. 

The reporting carriers trans- 
ported an aggregate of 1,487,189 
tons in December, as against 1,417,- 
513 tons in November and 1,223,983 
tons in December, 1940. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting carriers 
for the three-year period of 1938-40 
as representing 100, was 153.41. The 
index figure for November was 
147.78. 


A little more than 79 percent of 
all tonnage transported in the 
month was reported by carriers of 
general freight. 


NADA to Introduce 


Dealer Bill This Week 
WASHINGTON. — NADA of- 
ficials expect to have introduced 
in Congress this week a bill 
containing the four-point legis- 
lative program adopted at the 


recent NADA convention. 

The program calls for fair re- 
tail prices for frozen articles; 
governmental purchase of frozen 
articles if retailer wants to sell; 
and release of retailers from 
leases, rental agreements and 
foreclosures on mortgages. 
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‘Far-from-Perfect’ Price-Control Bill Finally Passec 


Henderson Given Power 





AUTOMOTIVE NEWS, FEBRUARY 2, 1942 


Over All Civilian Sales 


DETROIT.—Ending six months 
of heated debate, Congress last 
week completed enactment of a 
price-fixing bill, which all sides 
called far from perfect. President 
Roosevelt signed the bill Friday 
and warned of amendments to 
to come. 

Senator Brown of Michigan who 
sponsored the measure in the Sen- 
ate, graphically characterized it: 

“It will satisfy nobody. The con- 
sumer will feel he is inadequately 
protected. The producer will feel 
his prices are too low. The whole- 
saler and retailer will recent the 
bookkeeping and investigation that 
will be required. He will call it 
snooping. The President will not be 
wholly satisfied with it. And in 
some respects, I am not satisfied 
with it. It is a matter of com- 
promise and represents democracy 
with all its strength and all its 
weaknesses. 

“But it is the most beneficial 
piece of legislation we have ever 
written into a statute. It will pre- 
vent runaway prices.” 

Under the new law’s broad terms, 


OPA to Probe 
Records of 
Tire Dealers 


WASHINGTON. — Price Chief 
Leon Henderson Thursday started 
a nationwide inspection of the 
stocks and records of tire and 
tube dealers to detect violations of 
the tire rationing regulations. 

“First attention is being given 
to establishments or dealers against 
whom complaints have been filed 
either with the Office of Price Ad- 
ministration in Washington or 
with state and local tire rationing 
officials,’ the OPA announcement 
said. 

A routine inspection of all deal- 

ers, large and small, will also be 
made by a large investigating 
staff. 
Members of the OPA’s field op- 
erations division will be assisted 
by 500 inspectors of the Labor de- 
partment’s wage and ohur division, 
OPA said. 

“If the inspection discloses any 
unauthorized transfers of new tires 
or tubes, the dealer will be re- 
quired to explain,” OPA said. 
“Cases of deliberate violation will 
be referred to the enforcement di- 
vision of OPA.” 


Glidden Co. Honors 
24. ‘Old-Timers’ 
CLEVELAND. — Twenty-four 
“Old-Timers” of the Glidden Co.’s 
Cleveland organization, all of whom 
have been with the company a 
quarter of a century or more, were 
honored at a dinner in the Hotel 
Cleveland last week. 
Each of the veterans was pre- 
sented an engraved gold watch by 
President Adrian D. Joyce. 


Edsel Ford Recovering 


From Operation 

DETROIT. — Physicians attend- 
ing Edsel B. Ford, president of the 
Ford Motor Co., reported last week 
that his “progress continues very 
satisfactorily.” 

He is recovering in Henry Ford 
Hospital from a stomach operation. 


the price administrator could fix 
ceilings for prices and rents when- 
ever they threatened to impede the 
war program. 

In general, the price level be- 
tween Oct. 1 and 15 of last year 
would apply as a standard, except 
that certain farm products could 
rise before these controls would 
apply. 

Rent maximums could operate 
only in those areas where the 
armament program had caused or 
threatened to cause increases. Lo- 
cal and state officials would be 
given a first chance to handle rent 
limits. Rents on or about April 1, 
1941, would serve as a standard. 

Widespread licenses for all per- 
sons and business could be re- 
quired to aid enforcement of the 
price ceilings. Courts could suspend 
or revoke the right to do business 
after more than one violation of 
an order or regulation. 

Specifically exempted from con- 
trols were wages, defined as com- 
pensation paid by an employer to 
any of his employes, and the 
products or rates charged by news- 
papers, books and _ periodicals; 
press associations and feature serv- 
ices! common carriers such as rail- 
roads and public utilities; radio; 
motion picture or other theater 
enterprise; outdoor advertising fa- 
cilities, and professions such as 
those of doctors and lawyers. 

Exemption from licensing was 
granted to farmers and fishermen 
on their own products. 

Meantime, the War Production 
Board gave Leon Henderson, price 
administrator who is expected to 
administer the new price-control 
bill, sweeping authority to ration 
the sale of products “by any person 
who sells “to an ultimate consumer 
acquiring the products for the sat- 
isfaction of personal needs.” 

The directive order, issued by 
Chairman Donald E. Nelson, of 
the WPB, and approved by Presi- 
dent Roosevelt, apparently made 
Henderson the unquestioned czar 
over the supplies of everything 
civilians may eat, wear or drink. 

* *« *& 


Canada’s Price Control 


Stabilizes Costs 

MONTREAL.—The initial effect 
of Canada’s rigid price control sys- 
tem, in effect for almost two 
months, has been a stabilization in 
the cost of living, reports the Wall 
St. Journal. 

On Dec. 1, all retail prices were 
established at the maximum level 
of the base period between Sept. 
15 and Oct. 11. Now well into its 
vital testing period this price con- 
trol effort is viewed as having been 
more successful than even its most 
ardent supporters had anticipated. 

The cost of living, which had 
been rising steadily in Canada 
since the start of the war in Sep- 
tember, 1939, had its first major 
check in November, following an- 
nouncement of the ceiling plan. 
The cost of living index prepared 
by the Dominion Bureau of Statis- 
tics stood at 115.8 on Dec. 1, com- 
pared with 116.3 a month earlier. 





Price Boosts Rescinded 


WASHINGTON. — Black & Decker 
Mfg. Co., Towson, Md., manufacturer 
of power-driven electric tools, has 
withdrawn price increases made as of 
Dec. 15, 1941, and is issuing new price 
lists based on Oct. 1 (1941) levels at 
the request of OPA. 


News Roundup .. . 


DEALERS — More than 850 Pennsylvania dealers and mechanics at- 
tended parley in Harrisburg, and were assured of aid in attempts to 
convert their service shops to war production. See story on page 1. 


GASOLINE — Canada to allot 300 to 380 
for non-essential driving, beginning Apr. 1. Petroleum 
stocks are getting ‘‘tighter’’ on the Eastern_seaboard, 


warned that oil 


due to ship sinkings and diversion of 


on page 1. 


allons of gasoline annually 
Scordinator Ickes 


ats to war service. See stories 


USED CARS — OPA doesn’t believe it will have to place ceilings over 
used car prices, but has a formula all worked out in case it’s needed, 


(See story on page 38). 
on page 8. 


WAR WORK — Automotive indust 


ders, and total is increasing daily, 


automotive branch, reveale 


Stocks at a new peak in Chicago. 


last week, (See story on page 1). 


See story 


now_has $8,000,000,000 in war or- 
rnest Kanzler, new chief of WPB’s 
Army 


and Navy get $0-billion-dollar check. See story on page 7. 


AID — NADA is ready to introduce in Congress its four-point legis- 
lative program for relief of dealers, (See story on page 1). Other bills 


introduce 


to assist dealers. See stories on page 3. 











HOW U. S. NAVY’s latest hero appeared in engine “school.” Ensign G. E. 
Cox (front row, center), latest contender for Navy laurels with his =e of 
ere 


another 5,000-ton Jap warship b 
at “school” last June in the 


a tiny surface torpedo boat, is shown 
ackard 
crews of the Navy’s potent “Mosquito 


lant in Detroit. Here, officers and 
leet” are trained in operation and 


maintenance of the huge Packard engines that drive these PT boats. So prac- 


tical is this ‘“‘hit-and-run’’ power 


roving, that a new naval order has just been 


placed with Packard. This doubles, for the third time, that company’s pro- 


duction of super-marine engines. 





Pre-January Orders 
To be Filled First 


(Continued from Page 1) 


stockpile) before the end of 
1942.” He said the government is 
acutely aware of the dealer’s 
problems and intends to keep in 
close contact with dealers in or- 
der to accomplish their purpose 
with as little hardship as possible. 

Circulating here Friday was a 
rumor that about 75,000 of the 
130,000 cars, to be held in a stock- 
pile for critical needs a year hence, 
will be released for military needs 
within the next few months. 

Essential users of cars and 
trucks will get first attention in 
the matter of rationing when full 
rationing starts, it is pointed out, 
but no word has been forthcoming 
on how many, if any, cars and 
trucks will be allotted to ordi- 
nary citizens. Dealers have been 
clamoring for a setup whereby they 
could sell additional vehicles each 
month, over and above those al- 
lowed essential users. 

It is pointed out that, with about 
500,000 new cars frozen in dealer 
hands (plus the stockpile of 130,- 
000 cars), several thousand of the 
cars could be released each month 
to the general public and still leave 
plenty to take care of essential 
needs. 

Also expected to be announced, 
along with the rationing program, 
will be details on how the govern- 
ment intends to compensate deal- 
ers for losses sustained during the 
ban on sales. This is likely to take 
the form of a 1 percent per month 


Detroit Buys 
Only Few of 
Tires Allotted 


DETROIT. — Wayne county did 
not even come close to purchasing 
all the automobile tires and tubes 
allotted for January. 

The quota assigned was 1,548 
tires for passenger cars and light 
trucks and 2,941 tires for trucks 
and buses. Figures show that only 
132 tires and 96 tubes had been 
purchased for passenger cars and 
light trucks and only 575 tires and 
539 tubes for trucks and buses. 

Only 450 persons, or firms, had 
made application to purchase tires 
and 392 of these applications were 
approved. There were only eight 
or 10 requests for tires for pas- 
senger cars. One of these was from 
a nurse and the others were from 
doctors. 

The local board is congratulat- 
ing itself on having avoided a 
tangle which developed in Chicago 
where designated inspection sta- 
tions were publicly announced. 
Eligible motorists were directed to 
go to these stations where their 
need for tires was determined. This 
has thrown practically all the tire 
business to these stations and all 
other Chicago tire retailers are up 
in arms. 

The local board has designated 
every one of the some 2,700 stores 
and gasoline stations selling tires 
in Wayne county as “information” 
stations. 


storage charge, to be added to re- 
tail prices, such as is now pro- 
vided for cars to be stockpiled. 

To control new-car prices, the 
so-called Formula A is to be 
adopted. Dealer ceiling prices for 
new cars will be based upon the 
manufacturer’s list price, plus 
freight, plus a 5 percent handling 
charge figured on the total of the 
list price and the freight. When 
the 5 percent handling charge ex- 
ceeds $75 the dealer is restrained 
from charging any more than the 
latter figure. 


* * 


Michigan Ready 


To Assist Buyers 

LANSIN G.—Permission to de- 
liver cars bought before Jan. 1 
will be granted upon presentation 
of proof of purchase to local ra- 
tioning committees, Secretary of 
State Harry F. Kelly was _ in- 
formed last week. 

Kelly said a communication re- 
ceived from Ernest Kanzler, chief 
of the automotive branch of the 
War Production Board, said bona- 
fide sales completed before the 
first of the year would be honored. 

“On Feb. 9 a rationing plan 
for automobiles will be estab- 
lished,” Kelly said. “Kanzler said 
under this plan I will have 
authority to grant license plates 
and titles to persons who re- 
ceived approval through ratoin- 
ing boards.” 

Since Monday, Kelly has been 
issuing plates to owners who ac- 
tually were in possession of new 
cars. This had federal approval. 





Retreading Due 
For Rationin 


By March 1 


LANSING.—Beginning March 
rubber for recapping and retread 
ing automobile tires will } 
rationed, Clarence Doyle, executi 
secretary of the Michigan 
rationing program, said last week 

“As Washington explains the 
program, the new rationing plan 
is intended to give defense work- 
ers, rural school teachers and 
others who cannot reach their 
places of employment except by 
automobile, first choice on the 
camelback used in recapping tires,” 
Doyle said. 

“Taxicabs also will be high on 
this ‘B’ priority list. The supply of 
camelback is so limited that it 
looks as though the average pas- 
senger car driver will have as little 
chance to get his tires recapped, 
under the new program, as he has 
of getting new tires. 

“The federal plan is to release a 
limited amount of camelback to 
each recapping shop for February 
and to begin rationing March 1, 
through the existing tire rationing 
boards.” 


Number of Truck 


Tire Sizes Cut 


AKRON.—The rubber industry 
is conserving its supply by stand- 
ardizing truck tire sizes. Combina- 
tion of balloon and high-pressure 
casing tires or elimination of the 
high-pressure type has halved the 
former size range. 

John L. Collyer, president of B. 
F. Goodrich Co., said his concern 
has developed 11 combination sizes 
to do the work of 28 formerly 
used. Similar simplification of 
truck tire sizes was reported by 
Goodyear Tire and Rubber and 
Firestone Tire and Rubber com- 
panies. 

Firetsone started its standard- 
ization by producing a 700x20 bal- 
loon tire to fit a 32.6 wheel rim, 
and now makes only balloon types. 


Obituaries— 


Elmer H. Wilson 
ROCHESTER, N. Y.—Elmer H. Wil- 
son, a former director and president 
of Rochester Automobile Dealers Assn., 
died at his home here Jan. 25. Mr. 
Wilson was one of the first autom 
bile salesmen in Rochester and was 
president os the — in 1987-38. 
; so was residen 
Rochester Studebaker Co. 7 
* * 


Harry L. Furr 
HARRISONBURG, Va. — Ha L. 
Furr, 61, pioneer automobile "dealer 
and inventor, died Jan. 21 at his home 
here. Death was attributed to a heart 
ailment. Mr. Furr operated the first 
to and Buick agency in Harrison- 


Snipings at Industry Held 
Part of General Campaign 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Wall Street feels 
that the charges of “excessive prof- 
its” on government contracts in the 
automobile as well as some other 
industries have been pretty well 
disposed of. There are, of course, 
certain parts of the population that 
will continue to harp on them but 
they would have had something to 
harp about regardless. 

It is unfortunate, however, that 
in time of war a Senate group 
has given the anti-business forces 
more ammunition for their attacks. 
It is clear that some of the busi- 
ness baiters in Washington intend 
to take advantage of the war to 
press their campaign. 

The fact that they bitterly at- 
tack industry on the one hand and 
on the other call upon it to win the 
war, does not appear to them to be 
inconsistent. 

All these claims that the defense 
program has been muddled by busi- 
ness men are just part of the gen- 
eral campaign. As a matter of fact, 
business and industry has done a 
great job in’ changing over from 
peace to war footing. And this is 
not to say that government has not 


done a good job. It has been a tre- 
mendous effort. The difficulties and 
confusion have been no larger or 
smaller than to be expected in such 
an undertaking. In this country we 
could not go on a full war footing 
until we were in the war. 

In the Axis countries the war 
footing had been established for 
years and by the time war actually 
broke out was functioning full 
force. In each of those countries 
one man or two or three had the 
full decision in their hands and 
could build up their war machines 
over a period of years, 

But American industry needs no 
apologies, as will be proved over 
the next few months. 

Shares of automobile companies 
have continued to make a good 
showing when compared with the 
movement in prices as a whole. 
Buying of these securities, to be 
Sone ee are better, is be- 

avi i 
fairly larg — re ee 


STOCK PRICE AVERAGES 
Previous Latest Change Year 


Period Period 
- ame ease wraed 22.93 23.00 +-0.70 32°00 
. = CK COs. ...22.61 22.66 +0.50 83.87 
> oeens. v+e084.12 24.25 +0.18 28.65 
rubbers ...... 14.16 14.30 +0.14 19.07 
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‘E of the regrets in conducting 
» column such as this is the 
ine ‘lity to publish many fine let- 
ter: received from dealers through- 
ou’ the country. Here’s one that is 
in ~ceping with the time, and cov- 
ers such an important subject to 
the industry in general that I can’t 
ref:ain from publishing it in its 
enzirety: 

“{ wonder if you have noticed 
how those eminent mass-produc- 
tion experts, Walter Lippmann, 
Raymond Clapper and Dorothy 
Thompson have lately been be- 
wailing the alleged short-sight- 
edness of the automobile indus- 
try in failing to adopt a year ago 
the plan proposed by CIO’s Wal- 
ter Reuther for conversion of the 
industry’s production facilities to 
airplane manufacture? 


“We can perhaps overlook the 
inability of our self-appointed men- 
tors to realize that said plan re- 
vealed little more real comprehen- 
sion of automobile and plane pro- 
duction techniques than they them- 
selves possess. But we can’t forgive 
their failure to at least read the 
Reuther plan, which would have 
told them that Reuther meant only 
idle facilities and not all-out con- 
version. 


Who Is 
Responsible? 


‘But what gripes me most is 
their smug assumption that a man 
who has had no experience in 
management — a union organizer 
ard official whose attitude has 
been more obstructive than con- 
structive toward the promotion of 
production efficiency — should be 
more competent to plan the indus- 
try’s effort in this emergency, or 
be more unselfishly devoted to our 
country’s interests than, let us say, 
Knudsen. Who is responsible for 
the present world-envied efficiency 
of our vast automotive industry— 
the Reuthers, Frankensteens, 
Thomases and Murrays, or the 
Knudsens, Fords, Kellers and Hoff- 
mans? And who of them have been 
the greater contributors to the so- 
cial and economic advancement of 
our country? 


“In their fulsome praise—ex- 
pressed and implied—of the qual- 
ifications and character of Reu- 
ther, let us hope that our col- 
umnist friends have forgotten 
his first and only previous role 
in the national spotlight as one 


OPA Will Take 
Tires Only in 
Extreme Cases 


WASHINGTON. — Unnecessary 
removal by the government of tires 
from new passenger cars, stored 
with dealers under the stockpile re- 
cently announced, would be highly 
undesirable and is not contem- 
plated, OPA Administrator Hend- 
erson declares. 


“Our recent telegram to manu- 
facturers outlining the ‘stockpile’ 
plan reserved to OPA the right to 
remove tires from cars stored with 
dealers,” Henderson said. “This 
was intended solely to cover situa- 
tions of extreme emergency or to 
provide protection for tires stored 
where there was danger of serious 
deterioration. 


“Obviously, new cars and their 
tires must be kept together.” 


s * # 






NADA Executive Board 


Will Meet Feb. 8 
WASHINGTON. — Executive 

committee of the National Au- 

tomobile Dealers Assn. will meet 


here Feb. 8. 

It is expected that, following 
the meeting, President Harry 
Sommers will issue a statement 
outlining NADA’s program for 
the coming year. 


Dealers tell me 


By John 0. Munn 


Dealers’ of salesmen’s comments, questi wests 
addressed to John O. Munn in care of Aumann tows, Dowel, 
and the writer’s name will be kept in confidence if requested. 
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Used Car Price Peg Unlikely 


of the leaders of the infamous 
sitdown strikes, with their ac- 
companying violence and sabo- 
tage, just five short years ago in 
the General Motors plants. 
“General Johnson is the only 
syndicated columnist I’ve read who 
has covered this situation intelli- 
gently, and the only one I know of 
who is fitted by experience to do so. 
There may be others; I don’t read 
all of them, or any of them all of 
the time. Lord knows I haven’t 
been in sympathy with Johnson’s 
attitude on international policies 
prior to our entry into the war, but 
at least he has had some contact 
with industrial operations and with 
the organizing of man-power and 
productive activities, of which sub- 
jects his aforementioned fellow- 
columnists display in their writings 
a profound and pathetic ignorance. 
* * * 


Rabble-Rouse? 
Perhaps 


“Especially am I troubled about 
these outpourings in the case of 
Lippmann. Time was when I drank 
in his words of seemingly erudite 
reasoning with an unquestioning 
admiration that I have never been 
able to accord the writings of his 
fellow worshipers of Reuther and 
his plan. That was when his reas- 
oning was applied to matters on 
which my own information and 
ideas were more or less vague. 
There’s the rub! Probably his pres- 
ent reasoning sounds equally con- 
vincing to that undoubtedly large 
majority of his readers who are as 
unfitted by temperament or train- 
ing as he is to judge the practic- 
ability of the Reuther plan. 

“Lippmann probably wouldn’t 
relish being classed as a rabble- 
rouser, but his stuff partakes of 
that flavor when he leads the 
vast uninformed public, and 
especially the rank and file of 
automobile workers, to believe 
that Walter Reuther is more 
competent to map out a program 
of industrial coordination than 
men who have a record of unpre- 
cedented accomplishment in that 
line. 


Since his comparatively recent— 
and of course logically presented— 
advocacy of reducing the strength 
of the Army, and more particular- 
ly since he has brought his intellect 
to bear on the problems of indus- 
trial mobilization, my confidence in 
Lippmann’s perspicacity has ebbed 
to about the same level as in that 
of Major George Fielding Eliot, 
who has so consistently urged dur- 
ing the past year that we go over 
and wipe ou Japan some week-end. 

zs * * 


What About 
Small, Companies? 


“In one of his dissertations on 
the negligence of the automobile 
industry in failing to follow Reu- 
ther’s leadership, Lippmann also 
took the small manufacturers of 
the country to task for not sitting 
up nights last year figuring out 
what they could make for the gov- 
ernment’s defense program. Won’t 
that be a laugh for the countless 
manufacturers, both large and 
small, who have been not only sit- 
ting up nights, but writing and go- 
ing to Washington in a futile en- 
deavor to find out just what? 

“And then, believe it or not, 
Lippmann seriously proposed 
that we place the complete re- 
sponsibility for directing our vast 
and unprecedented industrial mo- 
bilization program on the should- 
ers of that starry-eyed dreamer 
and theorist extraordinary— 
farmer Henry Wallace. What 
won’t ‘Old Ironpants’ do to that 
one. 

“After this I think Ill confine 
my reading of the syndicated 
newspaper columnists to West- 
brook Pegler, whose conclusions 
are based for the most part on 
authenticated facts, and who has 
a sufficient knowledge of his sub- 
ject to justify conclusions.” 








ROY CARRINGTON, 
largest Chevrolet dealerships, has substituted bicycles for new cars and the 


showroom 


located in the center of Los 
Fred Plock, bicycle sales manager, and Ca 





general manager of J. V. Baldwin, one of Los Angeles’ 


ae is full of ’em. Left to right, 





Phoenix Salesmen Ask 
Immediate Assistance 


Special to Automotive News 
PHOENIX, Ariz. — Automobile 
sales managers and salesmen in 
Phoenix, have sent the following 
resolution to senators and con- 
gressmen in Washington: 


“At a meeting of the automobile 
sales managers and salesmen of 


Car Graveyards 
Warned by U.S. 
To Sell Scrap 


DETROIT. — Automobile “grave- 
yard” owners have been given this 
alternative by Lessing J. Rosen- 
wald, conservation chief of the 
War Production Board: 

(1) They could become parties to 
a “voluntary” agreement to dispose 
of their scrap promptly, or (2) 
their supplies would be immediate- 
ly requisitioned. 

Several owners have chose to 
reach agreements with the War 
Production Board providing that 
they should, within a month or 
two, junk their derelict cars, re- 
move the salable parts, and sell 
the remainder at the best possible 
price. Later model automobiles can 
be retained by them if they can 
be repaired and sold for use, the 
agreements provide. 

If they had chosen the other al- 
ternative, the government would, 
without regard to the good parts 
or models, have sold all of the cars 
on the lot “at whatever price they 
will bring,” Rosenwald said. Other 
automobile graveyard owners will 
be approached in the same way 
in an effort to clean out available 
supplies within six months, he in- 
dicated. 

It is estimated that derelict cars 
in graveyards will yield between 3 
and 3% million tons of scrap. 


Oaklahoma City Dealers 
Elect Northway 


OKLAHOMA CITY.—F. E. 
Northway, Ford dealer here, has 
been elected president of the Okla- 
homa City Automobile Dealers 
Assn. for the coming year, succeed- 
ing R. T. Moore. 

Other officers elected at last 
weeks meeting were Jack Hall, 
vice-president; O. L. Simpson, sec- 
retary-treasurer, and A. R. Christie, 
secretary-manager. New directors 
are E. L. Fretwell, W. K. Denison, 
Frank Meadors and Frank Clark. 






Dealers Hanging On 


In Grand Rapids 

GRAND RAPIDS, Mich.— The 
automobile picture in Grand Rapids 
is one of uncertainty and con- 
fusion. Dealers have pared their 
sales staff to the bone. 

Only two dealers have taken on 
additional lines; Berger Chevrolet 
has added the Hot Point appliances 
and Motorola radios. Burkholder, 
Chevrolet dealer, has opened an 
exclusive truck service station. 


Ford Tractor Outlet 


SOUTH BEND.—Appointment of the 
Gadbury garage as d butor and 
service station for Ford-Ferguson sys- 
tem tractors in this area been an- 
nounced by Ford Motor Co. 


Phoenix, it was unanimously re- 
solved to urge you to give us your 
utmost assistance. Our state needs 
automobile transportation badly. 
We lack adequate bus systems that 
more densely populated states have. 
Most of our small towns are made 
up of garages, gas stations, restau- 
rants, auto courts and hotels that 
are supported by automobile travel. 
Much of our population is made up 
of ranchers and miners who live 
at distant points from our towns. 


“We are patriotic to the last de- 
gree but think that sacrifices 
should be divided equally with 
other industries. Why should auto- 
mobile production be eliminated 
100 percent while other commodi- 
ties continue a large percent of 
production. We urge you to make 
your best effort to secure at least 
25 percent production of new cars 
and trucks. We urge you to secure 
a rationing program which will 
first take care of defense needs 
and then the surplus can be sold 
as usual. 

We are a group who through the 
years, have uncomplainingly rend- 
ered our services to the public. No 
far-flung unions with dynamic 
heads can represent us, because we 
have no union. No powerful busi- 
ness interests have raised their 
voices on our behalf or exerted 
their influence. You only are our 
representative. 

“We, who have been silent, ask- 
ing nothing through the long years, 
now call on you to act. To act at 
once and with full vigor to stop 
these measures that will directly 
affect over one-half million and 
indirectly millions. Please advise us 
what we can do to assist you in 
the correcting of this grave injus- 
tice.” — (Signed) Verne Spicer, 
chairman. 


Bills Seek Tax 





(79)—3 


But OPA Has 
Formula All 
Worked Out 


WASHINGTON.—Although OPA 
officials doubt the need for con- 
trol of used-car prices, they al- 
ready have worked out a formula 
which is understood to be as fol- 
lows: 


A 20 percent markup of original 
list price of a car, minus 4 percent 
depreciation for each quarter it 
has aged. For example, the as- 
sumed age of a 1937 car is 54 
months, or 18 quarters. Assume 
the 1937 model, with a list price 
of $750 plus 20 percent, has a 
markup price of $900. Depreciated 
at the rate of 4 percent per quar- 
ter (18 quarters in this case), the 
430 would have a base price of 
430. 


Under the formula, a 75 percent 
freight differential (factory to 
place of sale) would then be 
added to this figure to get the cail- 
ing price for a 1937 model car. 


If the car had a list price of 
more than $1,000, the deprecia- 
tion would be 4 percent up to $1,- 
000, and the balance would de- 
preciate at the rate of 10 percent 
up to $2,000. If a car had a list 
price of over $2,000, the deprecia- 
tion rate on over $2,000 would be 
20 percent. 


For 1934 models a different for- 
mula is applied. The base prices 
of these range from $225 to $275. 
For 1933 and older cars, the base 
price is $225. To these would be 
added the freight differential. 

Plans also being studied for re- 
vision of Regulation W—governing 
installment sales. One plan would 
require a 33% percent down pay- 
ment (half in cash) for both new 
and used cars. In addition, the pe- 
riod of financing would be reduced 
from 18 to 15 months for used cars. 


Sole Elected Head 
Of Des Moines Dealers 


DES MOINES, Ia.—Howard Sole 
has been elected president of the 
Des Moines Automobile Dealers 
Assn. 


Other officers include Clarence 
Kimmel, vice-president; J. A. 
Peverill, treasurer, and Dean 
Schooler, chairman of the board 
of directors. Newly elected board 
members are J. L. Brady, Alfred 
Cohen and Harry Peverill. 





Car Auction Firm 


ST. LOUIS.—The Greater St. Louis 
Automobile Auction Co., Inc., has been 
formed to conduct weekly auctions of 
used cars for automobile dealers in 
this region. Better prices are expected 
and the overhead of individual sales- 
men will be eliminated under the new 
=. A. H. Pendleton is president of 
he new firm, and Elmer Lickel is 
vice-president. 


Protection 


For Car Dealers 


Special to Automotive News 

WASHINGTON. —A bill, intro- 
duced last week by Rep. Weiss to 
aid car dealers, is designed to “sus- 
pend all legal proceedings and 
transactions which may prejudice 
the civil rights of persons engaged 
in such business, to postpone the 
payment of federal income taxes 
and other federal taxes due from 
such persons, and to provide reim- 
bursement by the U. S. of insur- 
ance premiums and _ interest 
charges for the period that the 
stock is frozen.” 

Rep. Weiss said that such a 
measure would prevent the bank- 
ruptcy of at least a majority of the 
nation’s dealers. 

The Treasury is working on a 
plan to afford some form of tax 
relief to automobile salesmen and 
others who will be thrown out of 
work by reason of plant conversion 
to war industry. The plan is still 
only in a tentative stage, and many 
difficulties are being met. It might 
be possible to defer the payment 
of taxes by those who, through no 
fault of their own but as the re- 
sult of a government decision, have 
been deprived of part of the means 


to shoulder this year’s heavier fis- 
cal burden. 

But there is no authority for re- 
mitting interest on such deferred 
taxes as is being done, under spe- 
cial legislative provision in the case 
of those drafted into the Army. 


Va. Bill Seeks Relief 


On Taxes for Dealers 

RICHMOND, Va.—A bill to re- 
lieve the tax burden of automobile 
and tire dealers, who may be seri- 
ously affected by the rationing 
program, was expected to be given 
speedy approval of the state legis- 
lature here. The measure, known 
as the Weaver-Stephens bill, was 
reported Jan. 27 by the senate 
finance committee. 

Embodying recommendations of 
State Tax Commissioner C. 5 
Morrissett, the bill would allow 
dealers to estimate their 1942 
volume of business for purposes of 
taxation and readjust the amounts 
paid on the basis of actual sales 
at the close of the year. Ordi- 
narily, the year’s taxes would be 
based on the previous year’s vol- 
ume, 
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OUR PLATFORM 
1. A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 
2. An eventual profit for the dealer on every used 
vehicle handled. 
8. Better dealer service and lubrication facilities 
4. 


New York—Bethune Jones 


AUTOMOTIVE 





operated at a profit. 

No diversion of fuel taxes from their intended 

use in highway construction and maintenance. 
5. No government bureaucracy control of the auto- 

motiwe industry. 
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Answering Rep. Vinson 


A. a by newspaper and magazine columnists, of 
4 the so-called Vinson report of the Naval Affairs Com- 
mittee, which has been made to Congress, apparently shows 
that the representative who headed the committee that 
filed said report thought more of publicity for himself than 
fairness to the industries he raked over the coals. One critic 
in particular, Ralph Robey in Newsweek, holds that “more 
than 13 percent of all the reporting companies which have 
completed their contracts for the Navy have lost money on 
their contracts as a whole,” whereas Rep. Vinson, in his 
report, sought sensational headlines by emphasizing iso- 
lated cases on small contracts where profits have run as 
high as 247 percent on small contracts. Another critic, 
Phelps Adams of the New York Sun, holds that in reality 
the Vinson report shows that industry’s wartime profits 
are not excessive, that the true picture of average gain is 
8 percent, and that many firms sustained losses. 

Speaking for the automotive industry, we find with the 
critics. Automobile manufacturers have deliberately wrecked 
their half-century-old industry in order to arm their nation 
so it and its allies may win this world war. They have gone 
all-out to lick Hitler, and their efforts are beginning to 
count. We feel that when the books are finally balanced it 
will be found that the charge of profiteering will not stick 
if it is applied to the automobile manufacturers; that their 
losses occasioned by their sacrifices will far exceed what- 
ever profits they may make in building war materials. At 
this particular point we cite the case of Packard with six 
contracts covering marine engines and automobiles and 
totaling $270,458, on which the company lost $446,000 — 
165 percent of the amount of the contracts. 


Clarifying M-68-C 

UT of Washington this week is expected to come a clari- 
fication of the War Production Board’s M-68-C, an 
order which “freezes” the operations of those manufactur- 
ing and selling lubrication equipment and the necessary 
accessories that go with it. As usual Washington has tackled 
this problem with a dumbness that is characteristic and 
which since Pearl Harbor has hog-tied those who are try- 
ing to do business the way the government wants them to 
do it. The original order was far from clear and, since it 
came out, all efforts to clarify it have resulted only in con- 
fusion. Now, we understand, we can look for a clarification 
this week that will straighten out all previous clarifications. 

We hope so, to put it mildly. 

The War Production Board’s actions on this particular 
problem have not only stopped the manufacturing and sales 
of lubrication equipment but also prevented automobile 
dealers from doing any constructive planning for the im- 
mediate future, because none of them knows just what he 
can do to conform to the regulations laid down. Once it 
becomes as plain as A.B.C. to them, they will be able to 
equip themselves to take care of their customers. 


Nemes 
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THE PAST If I am one who 
PROVES ALL can read the signs 
WARS END aright, we are be- 

ginning to catch a 
glimpse of the first rays of hope 
since Pearl Harbor. Even Winston 
Churchill in his speech to Parlia- 
ment last week disclosed at least 
a tiny ray of optimism. They say 
there are only two things abso- 
lutely certain in this world— 
“death and taxes.” I would like to 
add a third— ALL WARS END! 
They always have and this one, 
you can be assured, will be no ex- 
ception. 

* * 

Detroit has been called the heart 
and center of the war-time pro- 
duction endeavor, and I can report 
from my contacts here that actual 
shipments are exceeding even the 
most optimistic hopes of military 
men stationed here. Several pro- 
duction plants which have been in 
operation for more than a year 
already have completed the origi- 
nal contracts and are signing up 
for more. Most of them are now 
working, I believe, on a seven-day 
schedule, and the three-shift basis 
is no longer an exception. 

s * # 


There seems to be a feeling that 
the tire situation will not become 
more acute. Rather, every sign is 
hopeful there may be some relaxa- 
tion of the extremely stringent 
rules which were first applied and 
still are in operation. We now have 
on the road millions of cars which 
will require no new tires during 
this year. Many more millions can 
be kept in operation by retreading 
or recapping. Also I am told that 
the tire factories can make a very 
satisfactory Victory tire from the 
vast supply of old tubes and cas- 
ings in their warehouses and in the 
junk yards. These tires would not 
be up to the old standards but they 
would give thousands of miles of 
transportation with good care and 
would at least keep tens of thou- 
sands of cars running, which under 
today’s regulations might be put 
out of use. 

* 

Washington is perfectly cog- 
nizant of the fact that America 
actually “travels on rubber” and 
that to put cars and trucks out of 
operation would stall the whole 
production scheme. One look out- 
side the gates of any great factory 
in America devoted to war work 
will convince anyone that the 
means of transportation for the 
laborer are equally as important as 
finding him a place to live. 

zs + 


Taking the hint from my visit 
to Washington a week ago I found 
we could do a great favor to this in- 
dustry by placing Automotive News 
in the hands of every home con- 
nected with war work. From the 
president down, and including sen- 
ators and representatives, we have 
placed official Washington on the 
list to receive Automotive News 
regularly for the duration. Our 
Washington office and the Library 
of Congress advise that for the 
past several months they have been 
deluged with requests for copies of 
this newspaper of the industry. 
This is a high compliment but also 
disclosed an opportunity for service 
and a responsibility which we are 
glad to accept. 

es * #8 


We sometimes wonder if our 
readers make the best of their op- 
portunity during these trying days 
to use the columns of AN as a 
medium through which they can 
talk to a vast audience of dealers 
or salesmen like themselves. Every- 
one of you have ideas regarding the 
present situation which might be 
helpful to others on the same side 
of the fence. If you hesitate to 
write us because “you don’t like 
to stick your neck out,” remember 
we will not use your name if you 
do not wish it used; but we do 
have to ask that you sign your 
letter to us for obvious reasons. 
Let’s have your ideas, our editors 
will welcome them. —G. M.S. 









In This Corner 


The views exp’ 


‘In the Doldrums ..... 


column are those of our 
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ressed in this readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon req 





San Francisco 


The automobile business is in 
the doldrums as far as new and 
used car business is concerned. 
Most dealers have about 40 days’ 
stock of new cars on hand. 

Used car stocks were on about 
a 30 to 40-day supply until the 
freeze order on new cars, when 
people then got panicy and the 
first two weeks of January there 
was no movement. There were 
more used cars offered for sale 
than offering to buy a used car. 
The prices naturally are higher on 
late model cars. After people settle 
down and the government has a 
fixed policy, there will be a nice 
turnover in used cars. 

Some dealers are buying used 
cars, others are not. A set policy 
by the government will clarify the 
dealer’s position and he can then 
plan his future. We have heard of 
no chiseling on the freeze order on 
new cars. 

We are all hopeful of the future 
and hope our service business will 
hold up and improve, but with a 
rubber shortage it already looks 
like a 10 to 30 percent curtailment 
of the use of the average citizen’s 
car. Therefore, there will not be 
the repair volume as anticipated.— 
E. C. Dahlem, general manager, 
Wm. L. Hughson Co., Inc, San 
Francisco. 


Comparison 

I have noticed Chris Sinsa- 
baugh’s remarks about Ford deal- 
ers hanging on between the Model 
T and the Model A. Speaking from 
experience, I sold the Model T for 
several years, but you cannot com- 
pare the dealers as a whole with the 
Ford dealers of that good old time. 
In those days if the dealer made 
a good size amount, he did not 
have to pay out 40 percent or 
more in taxes. 


Furthermore, there were about 


15,000,000 Fords out and the parts|C 


and service just about paid our 
overhead; there were not two or 
three dealers in every little town 
in the country and the Model T 
used about three times as many 
parts as the car of today; most of 
the Ford dealers in 1920 to ‘27 
made and saved large sums of 
money; therefore you cannot com- 
pare conditions today with that 
time. So your remarks are mis- 


leading and I am sure you don’t 
want to do that. 

We have a nice service business 
but it will not come anywhere 
near paying our overhead. As you 
know automobile dealers have lots 
of money invested and _ unless 
something is done to help us we 
will be forced to take a big loss 
or go out of business. And if we 
go out of business we face a big 
loss as most of the buildings are 
not built or located for other 
lines. Why should automobile deal- 
ers be forced to lose what they 
have when great many other lines 
of business are enjoying good 
business? If the car manufacturers 
would divide their profit 50 percent 
with their dealers during this 
emergency, it would enable us to 
stay in business.—C. H. Rawls, 
Rawls Motor Co., Raleigh, N. C. 


Use Tax 


We would like to know whether 
or not our demonstrators and used 
cars are required to have one of 
the ‘Federal Use Tax Stamps’ 
which are now required on all cars. 
—Arthur F. Hall, Hall Motor Car 
Co., Inc., Holyoke, Mass, 

Eprtor’s Note: The Federal Use 
Tax is a tax on motor vehicles 
owned by individuals and is to 
be paid by the person in whose 
name the vehicle is or is required 
to be registered. Dealers do NOT 
have to place stamps on cars in 
their hands for sale or resale. 


+ + « Years Ago 


(... from Automotive News Files) 








Fifteen Years Ago 
John Kelsey, president of Kelsey 
Wheel Co., Detroit, dies. .. . Pau ° 
Seiler named president of Yellow 
greek and Goach es 2 5 ae . 
razer place n char r 
the Chrysler Sales Comm. 7 oe = 
a ” 


: Ten Years Ago 
Vice-president J. W. Thomas elected 
president of Firestone Tire & Rubber 
0., succeeding Harvey §8. Fire- 


stone sr., wh 
ihe Geant 0 becomes chairman of 


Five Years Ago 
Ford's 25,000,000th car comes off as- 
sembly line. . . . Harry A. Biggs, 
former vice-president of Studebaker 
ans. prominent a advertising, dies, 


aged 63. . 
oa. eneral Motors strike 


* s+ & 


One Year Ago 
New York’s 1941 national show is 
cancelled by directors of the Automo- 


ile Manufactu 
as “an. rers Assn. because of 


—Plaschke in Detroit Times 


Bedtime Story, 1942 
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The real test of road building and airport scraping equipment comes methods. 4nd N-A-X HIGH TENSILE welds easily, readily. l 
when the equipment is in operation. Will it take rough terrain, in all kinds N-A-X HIGH TENSILE has unusually high ductility, high yield ‘th 
of weather—boiling hot sun, sub-zero temperatures—without shaking point, high ultimate strength and marked resistance to corrosion and or 
loose? Last longer? Give high operating efficiency? Cost less to operate? abrasion. And its very high resistance to impact and fatigue at normal as (as 
The answer to all these questions is YES, if the equipment is built well as at sub-zero temperatures has demonstrated repeatedly that this | 

of N-A-X HIGH TENSILE. remarkable low alloy steel is the stee/ for road building equipment. te 
Why? The answer lies in the outstanding properties of N-A-X HIGH A Great Lakes engineer will be glad to call in person, give you the, (s 
TENSILE—the low alloy steel that has won unqualified approval from benefit of wide-spread experience in the use of N-A-X HIGH TENSILE, by 
both fabricator and operator. It can be fabricated by all standard shop in all types of applications. Write, telephone or wire for one today. 2; 
Send for Booklet on our N-A-X 9100 Series — the Versatile Alloy Steel 7 
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Hot Rolled strip (down to 1 inch wide) . . . Hot Rolled Strip Sheets (up to 91 inches wide) . . . Spring Steel (carbon and alloy)... 7 

Merchant Bars. . . Forging Bars . . . Automobile Bumper Sections . . . Bar Mill Sections . . . N-A-X HIGH TENSILE Bars, Shapes, 
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William Uliman 
Correspondent 


ASHINGTON.— 
The War Pro- 
- duction Board 
itself is author- 
ity for the state- 
ment that the 
first large - scale 
| job of industrial 

conversion for 

war purposes 
will be in the automotive industry, 
and “will indicate procedures to 
be followed elsewhere.” Which 
means that now as always in the 
past, the automotive indutsry is 
going to be in the van of the 
national effort. 

It is significant that WPB 
notes that the automobile in- 
dustry is going to be the first 
large-scale conversion. From the 
idle statements one sees printed 
and hears tossed around care- 
lessly, one would have thought 
that the industry had been dere- 
lict in its duties up to this point, 
with other great industries long 
since turned 100 percent to war 
output. 

The fact is, of course, that the 
industry already has done an im- 
mense job in the national defense 
effort, a job in which it can take 
very real pride. The industry 
never need be ashamed of the part 
it played in national defense up to 
Pearl Harbor; and from that point 
forward it will be found to have 
been the dominant factor in se- 
curing the ultimate victory, which 
hinges so largely upon production. 

s + #¢ 


Car Output Halt 


Is Debatable 

WHETHER or not’ complete 
cessation of production for civilian 
use was either necessary or desir- 
able now is an academic question, 
although it is one which, in after 
years, never will cease to be de- 
bated. Now, however, the industry 
recognizes that a decision has 
been taken which has been deemed 
by the responsible authorities to be 
vital to the national welfare, and 
there is, of course, no question as 
to what will be done. The industry 
will establish a record for speed 
and volume and wholehearted co- 
operation that will set a mark for 
every war industry in the nation 
to shoot at. 

While on this subject of con- 
version, it should be noted that 
the WPB has served notice that 
plants and industries not slated 
for a changeover to war output 
will have more and more diffi- 
culty in obtaining materials. 
Between 50 and 60 industries, ex- 
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Automotive Washington 


Automotive Conversion to Be Nation’s Model; 
Priorities System to Remain 


pected to be the principal par- 
ticipants in the immediate overall 
conversion program, are being 
closely studied. WPB’s decision as 
to their future production will be 
final. Pooling of tools, orders and 
facilities may be directed, if neces- 
sary, to assure maximum use of 
available equipment. 

s ¢ # 


Priorities System 
To Remain 


WITH RESPECT to priorities, 
do not look for an abolition of 
that system. It will continue in 
operation under WPB, subject to 
such changes as may be desirable 
as the paramount goal of conver- 
sion is approached. Thus, while 
changes in the priorities system 
may take place from time to time, 
there are no changes which are to 
be caused directly as a result of 
the establishment of the War Pro- 
duction Board. 

At the same time, Boss Donald 
M. Nelson has read the riot act 
to executives and branch and 
section chiefs of WPB. He told 
them that “we don’t want any 
alibis or excuses. Nothing counts 
now but getting the job done.” 

He also said, pointedly, that 
“what we do in 1942 is all- 
important. It’s no use for us to 
talk about the great production we 

are going to have in 1943, 1944, or 
1945, if we don’t first meet the 
goals set for 1942.” 

*- *« * 


Early Conversion 


Is Anticipated 

OFF THE RECORD, WPB of- 
ficials will tell you that they ex- 
pect the automotive industry to do 
a@ monumental job and to get into 
production earlier than the best 
publicly announced estimates. Like 
Mr. John Q. Public, the average 
defense official here has the health- 
iest kind of respect for the swift- 
ness of action as well as the power 
of the automotive industry once 
the all-out signal has been set. 

War has the effect of stimu- 
lating action in many directions. 
Better automobiles came out of 
the last war, as they will out of 
this one. because of the 
national emergency, we are go- 
ing to see remedial action on 
highway barriers hastened as it 
never would have been hurried 
in o times. 

It has taken this great crisis to 
drive home to many state legisla- 
tors the untold harm which has 
been done, and is still being done 
today, by all of the varying re- 
strictive laws which have fallen 
with such heavy weight upon vital 
over-the-road transportation sys- 
tems. It has taken a war to give 
impetus to the movement directed 
against the increasing “Balkaniza- 
tion” of the United States. 


Capital 
Kaleidoscope 

AS THIS column was being 
written, the car and truck ration- 
ing orders were still “in the 
works,” although release was ex- 
pected very soon. However, it 
looked as though the freeze would 
be continued at least for another 
week. In-so-far as the rationing is 
concerned, it wii: follow pretty 
much along the lines of the tire 
setup, and Leon Henderson al- 
ready has given a rough outline 
of the preferred groups. Naturally, 
defense requirements come first. 
. . . There will be no priority as- 
sistance for construction of air 
raid shelters because of the need 
for every available ounce of metal 
in making guns and tanks and 
planes for the armed forces. 

At many plants, offices, etc., 
over the country, collections are 
being taken up to “Buy a 
Bomber for Uncle Sam.” War 
department advises that the gov- 
ernment will be glad to accept 
any contributions which patri- 
otic citizens care to make, but 
the funds cannot be earmarked 
for any special purpose. ... 
Farm Security Administration 
now has 101 stationary and mo- 
bile migrant labor camps through- 
out the country. As farm labor 
demands shift, the camps are 
moved from one site to another 
on trucks and trailers. 
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March Quotas 
For Trucks 


DETROIT.—Authorizing truck 
makers to produce 54,710 me- 
dium and heavy trucks during 
March—34 percent over the 40,- 
802 units made in March 1941— 
the War Production Board has 
set these quotas for companies 
producing more than 100 trucks: 
Producer 

Ford 

Chevrolet 

Chrysler Corp. ....... 

International Harv. . 

Yellow Truck 


Studebaker 
Autocar 
Brockway 
Divco-Twin 


Private Truck 
Owners Assured 
By Eastman 


WASHINGTON.—Joseph B. East- 
man, defense transportation direc- 
tor, last week assured private 
truck operators that he had no 
plans to bring them under govern- 
ment regulation. 

Addressing the National Council 
of Private Truck Owners, Inc., 
Eastman said that private in- 
dustrial and commercial firms op- 
erated perhaps 75 percent of the 
trucks in this country and were 
“directly and vitally concerned 
with the war effort.” 

“Some of you, I am told, are 
apprehensive that an attempt may 
be made to bring private carriers 
in some way within the fold of 
public regulation, like the for-hire 
— under the Motor Carrier 

. 


“My responsibility is to see to 
it that transportation functions ef- 
ficiently and effectively. .. .I see 
no present reason why I should 
concern myself with this problem 
of regulation, and if I should later 
by any chance be of a different 
mind, you may be sure that I shall 
let you know and solicit your 
views before arriving at any con- 
clusions.” 


N.Y. Sees Drop 
In Motor Taxes 


ALBANY, N. Y.—A sharp drop 
in state motor vehicle and gaso- 
line tax receipts, as a result of 
tire and vehicle rationing, was 
forecast by Gov. Herbert H. Leh- 
man in submitting his budget 
recommendations to the state legis- 
lature here Jan. 26. 

Gov. Lehman expects a 15 per- 
cent drop in the revenue from 
motor vehicle licenses by July 1 
and a 40 percent decline by the 
end of June 1943, when cars and 
tires now on the road will have 
begun to wear out. From the 
gasoline tax, he is counting on a 
25 percent drop by July 1 and a 
45 percent drop a year from then. 
All of which will cost the state 
—e over the two-year pe- 
riod. 


U.S. Not in Market 
For Private Cars 


WASHINGTON.—Because of the 
large number of communications 
being received by the Army Quar- 
termaster Corps from private citi- 
zens who wish to sell their per- 
sonal automobiles and trucks di- 
rect to the government, the War 
department has announced that at 
present war conditions do not 
make it necessary for the Army 
to call upon private individuals for 
their cars. 

The government is not in a po- 
sition to buy or to accept as gifts 
second-hand motor vehicles. The 
acceptance of used cars of varying 
makes would only create difficult 
problems of maintenance and 
would not be in line with the 
Army’s program to _ standardize 
military vehicles, it was said. 


Tire Retreading Studied 

RALEIGH, N. C.—The North Caro- 
lina School Commission is studying 
the possibility of establishing a plant 
to retread school bus tires. 
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By A. H. Allen 
The question that 900 representatives of the automoti 


parts industries were asking 


Automotive Council for War Production in Detroit was 
simply this: How can we get some orders to keep o 


plants going? 








at the recent meeting of th 


Together these parts people £-@—H 


make up an industry spread 
over 130 cities and 30 states, 
doing an annual business in 1941 
of $1,800,000,000 — which ain’t hay! 
Many of them have been regular 
commuters to Washington, seeking 
to obtain war contracts but with- 
out much luck. 

Temporary respite has come in 
the Priorities Division order per- 
mitting production of automotive 
parts for the first six months of 
this year to the extent of 150 
percent of the volume for the en- 
tire year of 1941. On the face of 
it, this is good news, but to 
companies whose only livelihood 
has come from the manufacture 
of replacement parts, the order 
just delays the day of reckon- 
ing. And there is no assurance 
that necessary materials will be 
forthcoming for this accelerated 
parts production, because prefer- 
ence rating applying on such 
business is only A-10. 

The answer apparently is for 
these companies to keep “search- 
ing and searching and searching” 
for war orders which will fit in 
with their types of manufacturing 
equipment. Moving the center of 
the motor industry’s war program 
from Washington to Detroit will be 
of important help, as will the War 
Council’s issuance of “shopping 
lists,’ detailing what primary war 
equipment builders need in the 
way of subcontracting of parts and 
subassemblies. | 


Should Return 
Questionnaire 


FURTHERMORE, the parts com- 
panies should cooperate with the 
council’s plans by returning the 
ACWP questionnaire listing all 
types of idle machinery and equip- 
ment. They must appreciate that 
listing of this equipment involves 
no surrender rights, and that all 
negotiations leading to any even- 
tual transfer of such equipment 
will be conducted directly by the 
companies involved, and by no 
outside “third party.” There have 
been 1,500 of these forms dis- 
tributed to parts companies al- 
ready. They should all be returned. 

The relaxation on parts pro- 
duction for six months has a 
salutary effect on the motor 
companies themselves, now large- 
ly in process of tooling and 
equipping for war work, some of 
which will not be in the produc- 
tion stage before summer or fall. 
With car production stopped, 
these companies face the pros- 
pect of laying off large numbers 
of their forces until war produc- 
tion begins. Now they will be 
able to keep an estimated 15-20 
percent of their working forces 
on the job in production of the 
two-year stockpile of parts. 
Statistics show that parts ship- 
ments last year, for example, 
were about 10 percent 
of the dollar volume of passenger 
car shipments, so the parts work 
can be taken in stride by the 
large motor companies, without 
the least danger of interfering 
with war production now in pro- 
cess or in tooling. 

There is no certainty that pro- 
duction of parts for the next six 
months will reach the ceiling 
limits permitted. The fact that 
many suppliers have taken on war 
work, plus the inability to obtain 
necessary materials, will combine 
to hold down output. For example, 
one of the leading die casting com- 
panies has converted several of its 
machines which formerly turned 
out zinc die castings for automo- 
tive customers to the production 
of aluminum castings for war ac- 
counts. So now it is going to be 
difficult to load much automotive 
work on the remaining machines. 


* 


Zinc is available for such service 


castings, but according to latest 
reports it is virtually impossible to 
obtain even the small amount of 
copper needed as a hardener in 


zinc alloy castings. 
* * * 


Reward for Job 


Well Done 

QUESTIONED about the extent 
of probable profits on war orders, 
the head of one of the motor com- 
panies replied that he considered 
profits simply a “reward for a job 
well done;” hence if his production 
men did a good job in working out 
the procedure for a new item the 
profits would be good, but if they 
failed the profits would vanish. 
Which perhaps gives the lie to 
some of the reports of exorbitant 
profits being realized by industry 
on war work. 

Motor car companies are now 
operating their toolrooms at a 
rate which even exceeds the pace 
of the customary new model 
time. While the product they are 
tooling is something with which 
they are completely unfamiliar, 
the methods and procedure are 
the same as usual—methods at 
which the entire industry has be- 
come unusually proficient after 
30 years of experience, 

Some final determination of what 
our industrial labor policy is go- 
-ing to be with regard to overtime 
work is essential, in the view of 
some executives. It is so important 
a decision that it may be refrred 
to the war labor board. The ques- 
tion is how to reconcile the present 
national policy of the 40-hour week 
with the urgent demands for 168- 
hour operation. If time-and-a-half 
wages for overtime and double pay 
for Sunday work are to be the rule, 
then industry should know so that 
it can plan accordingly. However, 
as one authority put it, a farmer 
milks his cows on Sundays and he 
doesn’t get twice as much milk, 
either. 


CCC’s ‘ARP” 
Now Called Car 
Repair Plan 


BALTIMORE. — Commercial 
Credit Corp.’s Automobile Recon- 
ditioning Plan has had its name 
changed. Hereafter it will be 
called simply “Car Repair Plan.” 

Two years ago when the Auto- 
mobile Reconditioning Plan was 
introduced, its initials ARP carried 
no particular significance. Today, 
however, the press and radio are 
publicizing the letters ARP as the 
official designation for Air Raid 
Precaution and they carry that 
meaning to millions of Americans. 
To avoid confusion, the credit 
company has adopted the new 
name for its special plan. 

Along with the name change, 
Commercial Credit management 
has announced important changes 
in the repair plan itself to increase 
its appeal to dealers and shop 
owners. 





Dash Appointed Umpire 


By GM, UAW-CIO 

DETROIT.—G. Allan Dash jr., 
of Philadelphia, has been selected 
by General Motors Corp. and the 
UAW-CIO to succeed Dr. George 
W. Taylor as impartial umpire 
under the labor agreement be- 
tween the parties, 

Dash has been associated with 
the Industrial Research depart- 
ment of the University of Penn- 
sylvania since 1933 and has been 
a colleague of Dr. Taylor for the 
past 10 years. During this time, 
Dash has acted as arbitrator or 
umpire in numerous industries, 
particularly in textiles and steel. 
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Motor Industry’s War Orders Now Top 8 Billions 


Kc nzler Sees Output 


Petk by Jan., 1943 


(Continued from Page 1) 


tors ¥ ich enter into each war or-; 

ger: (? getting the order itself; 

(9) getcing blueprints on the work; 

(3) preparing tool designs; (4) get- 

ting the tools made (the big bottle- 

neck); (5) fitting the tools to ma- 
chines: (6) training workers and 

(7) then getting into production. 

“One thing is apparent,” Kanzler 
said, “the major companies already 
have so Many orders that they are 
completely snowed under in tool- 
ing up. We know very well that 
their own tool rooms are full, that 
they have placed orders for tools 
and are placing others daily wher- 
ever they can just as soon as their 
tool designers can get out the 
prints. Until these tools are avail- 
able (and by tools we mean jigs, 
fixtures, dies and cutting tools), 
there are going to be some idle ma- 
chines standing around because 
these machines just can’t be used 
for making the war materials until 
so equipped. 

“The automotive concerns are 
going to require more men than 
they have ever had in their indus- 
try, to turn out the work for which 
they already have orders, and they 
are still being given orders for 
what we call the ‘hard stuff’— 
work that can be given only to 
firms with large engineering forces 
and tooling designers. 

“Now, the industry, of course, 
doesn’t consist only of the big con- 
cerns. A whole lot of other con- 
cerns are making parts directly 
for the government and are also 
suppliers to large industries. 

“What we are trying to find out 
right away, now, is how full of war 
work are these smaller concerns. 
Any concerns that have some open 
capacity for war work are to be 
given opportunity at once to take 
on more orders, so they also can 
get tooled up and get their ma- 
chines to work. 

“Smaller concerns cannot take 
on the so-called ‘hard stuff’ — and 
by that we mean tanks, gun direc- 
tors, guns, airplanes, airplane en- 
gines, diesel engines, etc., as dis- 
tinguished from the ‘light stuff,’ 
but they can take on cartridges and 
small shells, fuses and a whole list 
of things which do not require a 
mammoth planning and engineer- 
ing program. 

“Another important problem is 
created by the fact that some of 
the large companies are so loaded 
up with war orders that they will 
have to get outside help. Such con- 
cerns relieve this load by buying in 
the way that they always have 
bought—from their list of suppliers. 
That’s really the way the supplier 
companies grew up, and came into 
oeing| The normal course of pro- 
‘uction requires these larger com- 
anies to buy from these suppliers 
in the good old way, which now is 
alled “sub-contracting.” This pro- 
ess is taking place now and is 
vapidly growing, because the big 
‘ompanies need the help; and are 
getting their programs under way 
on the flood of orders received 
since Pearl Harbor. 

“All through the program, the 
real question is how to get tooled 
up. The machines that formerly 
made part ‘X’ must be practically 








BIG BOMBER engines roll from Buick line. In record time and with technical 
erfection, Buick-built aircraft engines for the Arm 
the production lines at an accelerating rate. 

resident and general manager of Buick, presenting to 
r Corps representative, log sheet of a powerful bomber 


an 
Curtice, right center, 
Maj. E. H Bowman 


rebuilt or retooled so that they can & 
*Y,’ and then they must} — 
all be lined up, tested out, men|* 


make part 


trained and put on a production 
basis. 

“This is a mechanical war. Me- 
chanical weapons take a long time 
to build. We have been at war but 
52 days. Even England, which has 
been at war since 1939, or two 
years, is still talking about getting 
ready to be in a good position by 
1943. Prime Minister Churchill’s 


speech of Tuesday is directed to| Le 


what they are going to do in 1943. 

“The labor supply is going to be 
a@ major part of our problem. It is 
very apparent that we will have a 
situation similar in many ways to 
that of England. The drafting of 
millions of men into the expanded 
armed services, plus the additional 
manpower requirements of indus- 
try, will make it necessary for us 
to look to the women for substan- 
tial help in the factories. This is 
what happened in Great Britain. 
Their production didn’t get under 
way until women took many jobs 
in the factories and, it is obvious 
that in the months to come, while 
these tools are being fashioned, a 
great training program will have 
to be undertaken, including the 
training of women. 


“Of course, those workers from 
the industry who are now unem- 
ployed will be the ones that will be 
put to work first. Also with this 
great need for additional employes, 
many workmen will have the op- 
portunity to advance themselves to 
supervisors and foremen. 


“Peak employment will develop 
during November, December and 
January of this next winter.” 


Kanzler announced that his of- 
fices in the Federal building were 
being moved to the Boulevard 
building at Woodward avenue and 
Grand boulevard. 

Earlier, Kanzler announced the 
appointment of R. Lawrence Vani- 
man as deputy chief of the Auto- 
motive branch, War Production 
Board. Vaniman will have his office 
in Washington. Vaniman is on 
leave from the Chrysler Corp., 
where he is executive manager of 
the African division. 

* * # 


150,000 Machine Tools 


Are Being Listed 

DETROIT.—Demands for auto- 
motive machine tools adaptable to 
war work are coming in from 
numerous firms in the industry 
even before the Machine Tool 
Equipment Service of the Automo- 
tive Council for War Production 
can classify the lists of unused 
automotive machinery now being 
turned in to it. 


The size of the classification job 
which the Council has undertaken 
to speed re-tooling and war out- 
put, is indicated, George Romney, 
managing director of the Council 
pointed out Friday, by the fact 
that more than 150,000 machine 
tools and pieces of plant equip- 
ment, belonging to as many as 
1,500 firms, are expected to be 


listed before the entire automotive 
survey is completed. 


Air Corps are rolling 
hoto shows Harlow H. 


engine that has just completed its acceptance test run. Other engines, shown 


in background have 
grou 


been similarly tested and are ready to 
besides Curtice and Bowman are members of the Army Air Corps in- 
spection and Buick manufacturing staffs. 


go to war. In the 





HERE IS AN example of how skill, 
work now is being applied to America’s war effort. At t 


ndustry grow s 

States, he came to this country in 

than 30 years Leitch has 

ing on bombers. Ieitch is ener. 

pon are being turned out in 
mber. 


War Output to 


In U.S. During 1942 


DETROIT.—The Office of Facts 
and Figures in a “Report to the 
Nation” said the U. S. will produce 
nearly three times as many weap- 
ons and war supplies in 1942 as it 
did between June, 1940, and De- 
cember, 1941. War spending has 
risen from an annual rate of two 
billion dollars on July 1, 1940, to a 
rate of almost 20 billion dollars on 
Dec. 1, 1941, the report said, and it 
must reach a rate of 48 billions this 
year and more than 60 billions next. 


The report said 33 governments 
are eligible for lend-lease benefits 


FDR’s Gun Quota 
Assured by 
Motor Industry 


WASHINGTON.—Thanks to the 
Michigan automobile industry, 
OPM revealed last week, President 
Roosevelt’s promise of 20,000 mod- 
ern anti-aircraft guns in 1942 is 
already assured of fulfillment. 


Three types of such guns are 
either in mass production now or 
ready for mass production, OPM 
disclosed. 

“The automobile industry,” the 
statement declared, “has assumed 
the heaviest assignment in the 
manufacture of these weapons, al- 
though subcontracting of parts is 
being extensively used. 

“For instance, one automobile 
firm that has a prime contract 
for one of the types makes only 
three parts in its own plant, dis- 
tributing the other 123 parts 
among other companies. 

“Another automobile plant has 
a contract to assemble the gun, 
and a tire company is responsible 
for the carriage. 

“Such examples of industrial 
cooperation are typical of the 
spreading of work on anti-aircraft 
guns. Directly and indirectly, 
hundreds of concerns, large and 
small, are participating in the pro- 

am. 

“Additional orders to be placed 
as a result of the President’s or- 
der are expected to go to the same 
type of firms now engaged in mak- 
ing these weapons.” 


GM’s Role 
In War Output 


DETROIT. — Although no ac- 
tual figures were given, C. E. 
Wilson, .president of General 
Motors, has revealed that GM: 

“Will “make more than one- 
third of all the machine guns, 
about one-half of the Army 
trucks, no battleships but more 
than half of the Navy’s Diesel 
engines, a quarter of the tanks 
and _ substantial quantities of 
anti-aircraft guns and planes, 
too.” 

The corporation is in quantity 
production on Allison aircraft 
engines, submarine engines, 
shells and gun housings. 














































itch, who started work in Scotland in 1906 building ra 
ne later, in 1911, Leitch went to work in an automobile plant. He saw the 
teadily abroad bat, hearing of 

an 


been an automotive craftsman—and today he is work- 
ed at a Fisher bod 
sher’s production of major sections for the B25 
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Army, Navy 
Get Okay on 
30-Billion Outlay 


WASHINGTON. — The greatest 
legislative expenditure in history 
was approved last weekby the 
House to finance with $17,722,565,- 
474 the Navy’s war efforts. 


The outlay provides funds for a 
vast construction program — of 
ships measured in might by hun- 
dreds of thousands of tons; of mu- 
nitions, mountains of them in 
shells and bombs and _ torpedoes, 
and Navy planes at the rate of 15,- 
000 a year. 

Meanwhile, the Senate appropria- 
tions committee gave its approval 
to the $12,555,872 Army Air Corps 
bill, which carries funds for 33,000 
new warplanes. The measure al- 
ready has been passed by the 
House. 

The House required only four 
hours to dispose of the Navy bill, 
which besides the $17,722,565,474 in 
outright appropriations, carried 
contract authorizations swelling the 
total to close to 20 billions for this 
year and next. It contemplates 
Navy spending at the rate of a 
billion dollars a month. 


Knudsen, Hillman 
Named to WPB 


WASHINGTON. — His appoint- 
ment as director of Army produc- 
tion confirmed by the Senate, 
Lieut. Gen. William S. Knudsen 
last week was designated by Presi- 
dent Roosevelt, along with Sidney 
Hillman, as members of the new 
War Production Board. 


In the order which officially 
transferred authority of former de- 
fense agencies, including OPM, to 
the WPB, the President specifically 
directed that “the Lieutenant Gen- 
eral in charge of War department 
production” and “the director of 
the labor division of the War Pro- 
duction Board” should be WPB 
members. 
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be Tripled 


for which almost 13 billion dollars 
have been appropriated. More than 
a thousand planes, costing 50 mil- 
lion dollars, have been delivered 
through lend-lease, under which 
the U. S. has pledged itself to be- 
come the arsenal for 72 percent of 
the world’s area and for 64 percent 
of its people. 

The report said the freezing of 

foreign funds has placed under U. 
S. control five billion dollars of 
assets of 33 countries—all of con- 
tinental Europe except Turkey. As 
a result of this and the first com- 
prehensive census ever made of 
foreign-held property in the U. S.,, 
the Treasury now has in its files 
strategic information on structure, 
activities, and background of Axis- 
owned and Axis-dominated con- 
cerns. By cutting off shipment of 
octane gasoline to Axis-controlled 
airlines in South America and by 
lending eight million dollars to the 
American Republics to buy the 
lines, the U. S. succeeded in virtu- 
ally eliminating the Axis airline 
control. 
In a section called “The Home 
Front,” the report stated between 
July, 1940, and December, 1941, in- 
flationary price rises cost the coun- 
try more than two billion dollars 
additional for defense expenditures, 
and if the spiral continued una- 
bated living costs in March, 1942, 
will have increased 15 percent since 
September, 1939. The report said 
the effectiveness of even informal 
methods of price control which 
covered 35 percent of the total 
value of wholesale goods in De- 
cember was shown by the fact that 
since September, 1939, uncontrolled 
prices rose one-third more than 
controlled prices. 


Offices Moved 


NEW YORK.—Automobile Merchants 
Assn. of New York has announced the 
removal of its offices to Suite 222, 
Park Central hotel here. 


Defense Notes-- 


Purchasers Organize 


Purchasing executives of the av- 
iation industry, who are charged 
with obtaining materials and equip- 
ment for their respective plants, 
have organized to facilitate execu- 
tion of such tasks through cooper- 
ation among themselves and gov- 
ernment procurement and materi- 
als control personnel. 

* * * 


Reed Heads Branches 


Philip D. Reed, chairman of the 
board of directors of the General 
Electric Co., will head the Indus- 
trial Branches in the Division of 
Industry Operations of the War 
Production Board, it is announced 
by J. S. Knowlson, director of the 
division. 





To feel the pulse ef the industry, 
consistent reading of Automotive News 
is a necessity. 





SOLDIERS STATIONED at the Quartermaster Motor Supply Depot at Fort 
Wayne, near Detroit, are pictured above being instructed by employes of the 
Chrysler Corp. Lynch Road peat in quick, safe and efficient methods of loading 
Dodge Army trucks into railroad freight cars. This newest course of instruction 
is another one of the many ways in which the automobile industry is co- 
operating with the War department to nee keep Uncle Sam’s fighting men and 
equipment instantly and effectively mobile. I¢ supplements the schools that 
have been maintained for many months by the Quartermaster Corps and the 
automotive industry in which officers from every Army post in the country 
are instructed in the proper maintenance and operation of Detroit-built ve- 

es. 
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Now at 66 Days’ Supply; 
‘38's and *40’s Leading 


Special to Automotive News dealers, and 6,597 were in stock at 
CHICAGO.—Cook county dealers|the end of the month . 


had a 66 days’ supply of used cars| The 60 days’ supply was the 
on hand Jan. 1, the monthly sales| highest yet iar by the as- 


and inventory report of the Chi- iat 49.6 days 
cago Automobile Trade Assn. — i, int i Gas Jae. 1, 1941, 


shows. the former peak. 
The survey also disclosed that 

2,998 units were sold during De- ee an the es n 7 

cember by the 182 participating|Y&3™'y models were . & 


1940’s, at 80 days, and lowest were 
Used Car Sales 


AUTOMOTIVE NEWS, FEBRUARY 2, 1942 


Stocks of Used Cars Reach a New Peak in Chicag 5 













USED CARS—SERVIC 





GMC Offers 


Truck-Savi 


nance” is the name given to GMC 
nationwide program of periodic 
truck inspection, servicing an 
general rehabilitation, according t 
J. P. Little, vice-president direct 
ing sales for General Motors Truc 
and Coach. 


nance’ program are several majo 


practically any situation with 









Service Plan 3 
PONTIAC—‘Victory Maintaay ys 


“In the GMC ‘Victory Mainte 





elements, designed to take care of 


1933 and older models, at 32 days. 
In arriving at the days’ supply 
Pickup Forecast 
For Spring 


on Jan. 1, the CATA used De- be 
cember sales as a basis. With new| HONOR PAID to Studebaker veteran. Above is group of Studebaker execu-| hich the truck operator may be 
cars frozen in January and fewer | tives who recently honored Horace Kimball for his years of Studebaker 
ee ee ee eee ee roducti d = i ing, respectively. Officials: present but not sh in Lot 
expected to pick up sharply this/i, expected to be a growing de-| the picture ‘were &, G. Bampl, Neensurer and eooretary, and W. 8. Gundeck, | Which was originated by GMC back 
spring as a result of assurances| mand that will diminish the inven- | director of industrial relations. in 1928 and which is being used in 
many of the larger truck and 


ice. Kimball i ted at the head of the table and a memento of fidelity|tain his truck equipment at peak 
trade-ins as a consequence, the|j, “being presented “to him by Paul G. Hoffman, Studebaker ‘president. At efficiency,” Little said. 
that private cars will not be com- ‘i f 
mandeered by the government, be- SOElES OF GON Care. coach fleets throughout the coun- 
100 Makers to Attend ty to keep thelr equipment on the 


number and days’ supply of used | Hoffman's left are P. 0. Peterson, director of purchases and “First, there is the Company’s 
lieves Paul T. Graves, executive 


alton. 
comptroller. At Kimball’s right H. S. Vance, chairman of the board, and 
. cae we. Pee saa Ken B. Elliott mA. Vail and R. E. Cole, es in charge ‘of sales, Preventive Maintenance Plan, 
* 
secretary of the Detroit Auto Deal- Canadian Dealers 
ers Assn. 


job with a minimum of time out 
for service. In addition to protect- 





Sales of used cars, which — Ask Ruling 


running 15,000 to 16,000 a mont 
OTTAWA.— The Federation of 


through March, April, May and 
June last year in Wayne county|Motor Car Dealers of Canada, | Special to Automotive News 


MEWA Conclave Feb. 16-18 


CHICAGO.—More than 100/the period of the MEWA conven- 





(Detroit), currently are running 75| which was formed after imposition 
percent behind that pace, at from|of the various war time restric-| manufacturers will be represented 
4,000 to 5,000 cars a month, Graves|tions, is worried about the future/at the Motor and Equipment 
said. price of used cars. Ultimately,| Wholesalers Assn. convention 
“The Henderson assurance that/there will have to be a ruling on it| scheduled for Feb. 16-18 at the 
private cars would not be com-| but it is not called for immediately. | stevens hotel. 
mandeered should remove one of| Anticipated trouble arises from - © tenk - 
the greatest obstacles to public|the ceiling on the prices of used] 6 sow pene Dh cog . aa i 
buying,” Graves said. “I look for| cars. ly to oe vii oe 
an important spring pickup in| That is fixed automatically, like by it R x earlier seident of the 
used car sales as a result.” everything else. The prices for a. i - "aie oo ou = f " 
in used cars, of various models, in| ‘020s Assn. to the effect that the 
1942 will be what they were in the a 
Idle Salesman basic ouried Sept. S i Oct. 11| atter organization has been forced 
ll last. It is very easy to establish a 
Se ~ Sand what they were then. Used Cars 
What the dealers are bothered 
LOS ANGELES.—Warren Weber, about is the pric f d cars e 
formerly district salesman for ee ee M W. Il 
y after this year under regulations oving e 
Oldsmobile in Southern California, | ,, they stand. The price ceiling in 
is one example of the ingenuity Of| 14944 for a used car would be the In Seattle 
an automobile man who lost his/ ome as this year, making no al- 
job. Weber took a couple of dayS|iqwance for ‘depreciation mean-| SEATTLE.—Dealers here are 
off, resting at the beach before while marking time. 
deciding on oe — ee Ys increment cee, Used cars are moving very well; 
resting on the sand at the beach, prices are firm, but not showing 
he read a newspaper article giving Rubber V-Belts any particular trend toward in- 
instructions as to what to do if ~ creasing. Many car owners are 
an incendiary bomb were dropped. Of Reclaim “trading up.” Stocks are spotty, 
One of the best things to do, ac- with a few dealers having up to 
cording to this article, was to pour} AKRON.—America’s automobiles, | $50,000 stock on hand. But even 
dry sand on the bomb. washing machines, oil burners and| these are advertising to buy good 
This gave Weber an idea. No/other appliances, which last year| used cars. 
one had any dry sand at their| required 22,000,000 replacement V-| Official figures show December 
home, but here on the beach were| belts, will not break down for lack|sales for King county in a big de- 
tons of it. He immediately bought|of new belts if military require-| cline over the corresponding month 
some large paper sacks that would| ments will permit use of reclaimed | of 1940; the totals: 1,222 this De- 
hold 25 pounds of sand and had|/rubber for this purpose. 
printed on them: “DRY SILICA] If results of the OPM’s study of 
SAND — SPECIALLY TREATED /|the over-all rubber situation per- 
FOR INCENDIARY BOMBS.” 


cember compared to 2,131 a year 
ago. 


Chevrolet led in the county 


mit, B. F. Goodrich Co. will market | again, with 241, followed by Plym- 


He then put the sand in sacks] Victory V-belts made entirely of|outh with 171 and Ford, 164. 


and started out to sell it to auto-| reclaimed rubber which will give 
mobile dealers, using them as/80 percent of customary service 
jobbers. He sold it to them in 25|without drawing on the nation’s 
pound sacks at 28 cents each. The| crude rubber stockpile, it was an- 
dealers in turn retail it for 49} nounced here last week by William 
cents a sack. S. Richardson, general manager of 
Weber has been working on this/the Industrial Products division of 
eight days and has sold 324,000/ the company. 
pounds of sand. He has contracted| “This development would con- 
with the Crystal Silica Co. to/tribute toward maintenance of 
supply the sand from their plant| civilian morale by permitting con- 
at Oceanside, Calif. tinued operation of civilian cars 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Avurtomotivs News, Dsrrorr 





equipment,” Richardson said. 
“Translated into tonnage, this is 
a saving of 2,500 tons of vital 
needed crude rubber—or about the 
equivalent of half a shipload from 
the Far East,” Richardson said. 














Ramsey Purchases Plant 
In Canada 


COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 
TEM—Complete—(4) Notices, (3) 
Sampl ttereture 
sent FREE. 


Mfg. Corp. here has recently pur- 
chased the facilities of the Superior 
Piston Ring Co. of Canada, Ltd., 
Windsor, Ont., and in the future 
will operate in Canada under the 
name of the Ramsey Accessories 
Mfg. Corp. of Canada, Ltd. 
SALESMEN Work is already under way to 
WE ARE shippers of quality anthra-| equip this plant with the most mod- 


cite, coke and bituminous coal. It is} ern equipment obtainable. 
our desire to appoint a man some- 

what near each of the following lo- Se ee 
cations, to sell for us on a commis- 
sion basis (no drawing account) viz.: 
Cobleskill and Catskill, N.Y.; Spring- 
field, Mass. ; 


Final Forms, 
and testimonials 
t Write today 


Guaran q e986 
Mercantile Forms Com ony. 
11 Avon &t., Providence, . 





New Closing Hours 


HARLINGEN, Tex. — Twenty-inen 
Franklin, N. H. Sales-|service stations of this community, 
men who definitely are not full time Regesner with other stations in Browns- 
employes could handle this job along}ville and the Rio Grande valley, have 
wi other selling. Give full par-j|adopted new hours, closing at Pp. 
ticulars regarding yourself. Box 286,!week-days; at 7 


m. 
d 
Automotive News, Detroit. 


-m. on Sundays, an 
10 p.m. on Saturdays. 





AEF Postpones Meeting 
Set For Feb. 13-20 


DETROIT. — After receiving 
opinions and viewpoints from a 
large number of its members, the 
Automotive Electric Assn.’s board 
of directors has decided to post- 
pone for the present time the 
manufacturers-distributors confer- 
ence and annual meeting sched- 


and appliances while conserving : is 
rubber vitally needed for war — & nw See, Soe 


meetings and conferences 
have been held annually in De- 
troit for the paset several years. 


ly|In calling off the meetings tem- 


porarily, one of the primary con- 
siderations was that with our coun- 
try at war, a tremendous task is 
facing all of the members 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 


ST. LOUIS.—Ramsey Accessories ‘“‘wide-awake” in industry. 


Dealers Strip Tires 
From Used Cars - 


ST. LOUIS.—Fear of tire 
thieves has caused dealers of 
used cars in St. Louis to strip 
the rubber from cars on display 
on lots in various parts of the 


Chief of Police John Glassco 
a 


issued to motorists 
against the possibility of tire 
thefte and the used car dealers 
immediately took the hint and 
removed all rubber from such 
cars parked on lots. 


ing the life of the truck and cover- 
ing such necessary operations as 
regular lubrication and adjust- 
to cancel its meetings planned for | ment. 
“The second feature of this pro- 
tion, including joint sessions. gram consists of a series of group 
“Lest the impression be obtained | Overhaul operations designed to put 
that manufacturers have lost some| new life back into the truck. This 
interest in our convention, I wish|Phase of the plan will be of par- 
to say that more than 100 of them|ticular importance to light duty 
have made reservations for par-| truck operators who are faced with 
ticipation in our ‘open area con-|the possibility of having to oper- 
ference booth’ feature,’ Ruark de-|ate their trucks over a long pe- 
clared. “These booths will be set|Triod. Provision is made for the 
up to assure maximum individual|complete replacement of entire 
contacts between jobbers and/|sroups of engine and chassis parts 
manufacturers under the most fa-|Which experience has shown should 
vorable conditions. be replaced at periodic intervals 


“ : for lowest maintenanc cost and 
“a te ee | rs freedom from more costly repairs 
meet and greet attending jobbers. | # later date. : 

No merchandise exhibits will be “As a third element in our ‘Vic- 
permitted, but table type literature | tory Maintenance’ program we are 
will be allowed. Merchandise dis-|°ffering complete engine or partial 
plays in hotel rooms likewise will|engine assemblies for replacement. 
be dispensed with, as well as| The motor is naturally the hardest 
private affairs that would compete | Working part of the vehicle. Oper- 
with manufacturer - jobber confer-|ators have found, in many in- 
ences in the open-area booths, or|Stances, that an exchange or re- 
the convention sessions and clinic|Placement engine is far more 
discussions.” economical than ~ ——, = 
pair and servicing of a motor tha 
on = se 7. Fr a Se A... has outlived its economical useful- 
named soon will be a headline|°SS. Therefore, we are making 
speaker at the convention. His available either a remanufactured 
subject will be “Manufacturer- engine or a new partial engine as- 
Wholesaler Relationships Under = replacement for GMC 
Wartime Conditions.” An official of |“TUC*S: 
the federal government will be on| “A special program for financ- 
“How|ing various service operations in- 
Wholesalers Can Use Priorities and|cluded in our ‘Victory Mainte- 
Allocations.” As a keynoter of the/nance’ plan has been worked out 
convention, Thomas C. Tonkin,| with our own Yellow Manufactur- 
president of MEWA, will speak on ing Acceptance Co end ts bel 
“Important Considerations Now od P - [oe 
Facing Automotive Jobbers.” made available to our entire dealer 

Subjects listed for the “clinic|#%4 branch organizations. 
discussions” include control meth-| “GMC’s new ‘Victory Mainte- 
ods under war conditions, purchas-| nance’ program is being supported 
ing practice and policy, credit and|by newspaper and publication ad- 


collection problems, deliveries, vertising, together with localized 
equipment selling under new re- 


; -. 14: | promotion and direct mail to help 
strictions, and parts distribution re 
in ihe wartime emergency. the GMC dealer body. 
ach clinic, it is stated, will be " 
a@ panel discussion “led by expe- N.C, Starts Retreading 
rienced and competent persons | RALEIGH, N. C.—The Board of 
and based on careful research and|AW' -ds, North Carolina Division of 


the program to discuss 








Purchase and Contract, has ai ed 
practical application of proven), proposal for establishing ws 
principles and methods. owned tire-retreading plant at an ex- 

-?? Would fetread tives fer i Slate oon 
; res for all state-owne 
NSPA to Discuss vehicles. 
War-Time Program For a fresh automotive viewpoint, 


DETROIT —Mid-winter board|Bdsewign®’ M Slocum’s “a Word in 
and committee meetings of the 
National Standard Parts Assn. will 
be held in Chicago, Feb. 19-21, ac- 
cording to the wholesalers-manu- 
facturer organization’s president, 
R. L. Terry. Included on the three- 
day schedule are sessions of these 
groups: 

Board of Directors, Wholesalers’ 
Board of Governors, Manufactur- 
ers’ Board of Governors, War In- 
dustry Committee, Marketing Re- --. $687 $612 
search Committee, Membership vee o 630 
Committee, Finance Committee. 618 

The officers, directors and com- eat 
mitteemen in their first business : nee 
sessions of 1942 will develop a 
year’s program and define operat- 
ing policies in line with resolutions 
adopted at the association’s eigh- 
teenth annual convention in De- 
cember., 


Price Level 
On Used Cars 


USED CAR PRICES 
National Average 
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Ac val top and bottom prices on 1940, 1939, 1938 and A D Vv E R T j Ss E D Inquirer; Cincinnati—Post; Detroit—News; Chicago— 


a ee Te ee ee ae ee eee . s Herald-American, Tribune, Daily News; St. Louis— 
Used Car Selling Prices Globe-Democrat; Atlanta—Journal, Constitution; Hous- 









szn:'AN prices only used in this comparison. News- 
pay "8 used: Boston—Globe; New York—Times, Journal 
Am: ican, World - Telegram; Philadelphia — Bulletin, 

A 


ton — Chronicle; Oklahoma City — Oklahoman, Times; 
For Week Ending Jan. 18 Denver—Post; Los Angeles—Examiner; Seattle—Times. 
(Copyright 1942—Automotive News) 














MAKE 
Boston New York Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla. City Denver Los Ang. Seattle Natl. Avg. 
Buick »rles 40 Special “an 1045 | 1075-1050 1160- 895 | 1095- 995| 995- 895 | 1095- 795 | 1125 | | 1275-1045 1108- 946 
715 | 745- 697| 825- 665 825 795 | 725- 645| 795- 645| 795 795- 745| 845 1050- 945 816- 724 
= 645- 575| 575- 525| 625- 500| 629- 625| 645- 525| 575- 490| 625- 465| 645- 575| 495 4 | soe | 585- 565 | 835- 595 | 695- 565 | 636- 600 
"884 495 550- 369| 525- 395] 545 575- 450| 545- 358| 465- 325| 490- 385| 395 595- 495| 575 508- 397 
Cadillac 60 Special any 1S | | | | | | | 2500 2048-2048 
9, 
sili ceietiomianeniaiaial A aiteaniniciibic ities | l l 1295 1395 1345-1345 
; i) | | | 725 | | | 666 | 900 | 995 | 995 1095- 895 896- 895 
88] 700 575 845 707- 707 
Chev: olet Master Deluxe 7 | 745 | 798- 695| 750- 749 845- 795| 895 945- 795| 850 824- 745 
695 | 600 655- 576 















a: « "89) 495-450 | 495-385 | | 550- 345| 595 | 565- $95| _—=«|_ 450- 995 | B25- 450| 525 595- 545 600 640- 423 
(Master) 38 300- 275| 445- 345| 395 295 | 345- 205| 475- 325 375 425 450- 445| 600- 469 400- 360 
Chevrolet Deluxe 41] 845 825- 695| 845- 745| 845 7150- 735| 845- 785| 750 l 845 845 822- 740 
(Master Deluxe) "40] 695-545 l | 665- 550 | 685- 575| 695- 500| G45- 585| 645 625 695- 595| 695- 650| 795- 600 675- 574 
39) 545 | 495 l | 565- 475| 625- $70| 485- $95| 565- 525| 550 500 505 600- 595| 635- 595 550- 492 
(Deluxe) 88 450- $95| 425 390 375 495 450- 335| 425 465 484- 365 
Ohrysler Royal “aif | l l l l [1045-995 | 1125 | l Nl | Nl | 1085- 995 
= "404 | 695- 665| 745- 665 | | 7125 | 745- 685| 765- 650 895 7195 895 782- G41 
*39] 695 l | 505- 545 | | | 399 | 600- 425| 595 | | | l l | 577-485 
"38 325 475- 345| 495 $85- 295| 385 895 439 414- 320 
De Soto “414 975 l | 945- 925| 995 1075 | 950 | 925- 885 | 977- 880 
40) 725 l l l 695- 595| 645 695- 685 950- 889 | 895- 695| 756- 682 
"89 565- 485| 505- 825| 575- 535| ¢ 625 | His 08 590 | 585- 465 | woe 208 = | | | 530 | | 582- 477 
33] | 298 | 445- 895| 485 | $95- 295 | l | 406- 345 
Dodge "aif | 950- 795| 865 | 1050- 845 7 925- 825| 945- 795| 975- 775| 895 : 3 945 1135 | 965- 807 
*40] _750- 625| 625- 525| 795- 585| 745- 735| 695- 595| 745- 560| 695- 445| 695- 595| 628 695 695 850- 695| 895 731- 595 
*39] 495 | 600- 415| 535- 485| 625- 599| 595- 495| 580- 395| 645- 435 | | 595 5A5 | 595 515 | 645- 595 | | 576- 488 
88) 425 | 445- 875| 445- 300| 465- 392 | | 395 | 425- 885| 425- $50| 2065 | $45 | 495- $85| 485- 385 | | 418- 367 


Ford V-8 “1 725 | | 645 | | 695 _| 695- 627| 695- 665) | 845- 725 | | l | 900 l |_748- 672 
(V-8“85") 40] 535- 460| | 505- 495 | 585- 495| 495- 445| 500- 475) 695- 545| - | 505 | 625 | | 583- 486 
495 


*$9] 395 345 | 395 ~*«| | 495- $95| 425- 286| 475- 348| 495- 449| | 495- 465| 495 l 455- 390 

6 33] | 228- 215| 295 | 895. | 845 | 845- 195| S65- 265| 295 | 298 a | 425- 295| 450 | 495 | 364- 243 

Ford V-8Super Deluxe 41] 850 | 795- 650| 810- 625| 817- 765| 795 | 745 800- 694| 860- 689| 875- 695| 750 | | 850- 765] 985- 800| 828- 710 
: (V-8 Deluxe) 40] 650 | 595 | 647 | 575 ~+| 544 505- 525| 695- 565| 650 | 725 | 695- 650| 795- 645| 699 l | 656- 596 
“ ) Bs | 495- 400| 537- 528| 495 | 645- 445| 485 | 550- 385 625- 495| 575- 545| 665- 475| 625- 495 684- 471 

(V-8“85") 88) 375- 335| 425 | 895- = | 825- 205| 395- $45| 445- 275| | | 495 | 375 l | 395- 309 

Hudson Six if l | 695 | 795 | 699 | 875- 799| 845- so |__| 1095 | 825 | 699 | 995 | 836- 800 
"40 825 | 675- 565 os 705- 695| 575- 645| 665- 549| 595- 535| 595- 585 | -—— La 745 l | 697- 595| 785- 595| 686- 584 





"30 695- 465 | od | | 365 | 395 l | | 505- 499| 689 | 548- 482 
| S77- 295 


*88] 395- 295| 325- 295| 295 | | | | | 525 























| 
Lincoln-Zephyr "aif 1275 | | Nl . l | | — . a “a | 1812-1312 
"404 995 | 745 l | 1050 fl | 900- 795 | | 845- 685 | | 895- 795 | 905- 758 
*39] | 515 | 565 | 700- 695 | 600- 495| 595- 465 | | 125 795 | 642- 552 
38] | | 525- 445 | | | 595 | 374 | 475 | | | | | 659- 445] 500 | 521- 445 
Mercury "41 995 | 900- 845 | | | 689 | 1185- 925 | 1045- 995| 895 | 995 | 958- 922 
740] 925- 700| 695- 645| 750-575| 765 | | 695- 588| 685- 565| 495 700 695 165- 675 217- 625 
) | l | 550- 465| 460 | 595- 375 | | 525 | 625 | 665- 645 | | 625 | 568- 495 
Nash Ambassador Six 41} 795 Nl | 795- 765| 900 et | |_895- 795 | | | |_ 985 Nl | | |_874- 780 
40] 685 | 635 | ] | 695 | 695 | 745- 645| 745- 650 | ] |_ 795 |_ 795 | | 730- 648 
co) | a od al |_ 575- 535] 590 | | | 775 626- 535 
"885 475- 435 | | | | | |_ 425 | 450 | | | 445 | ] | 450- 435 
Oldsmobile Six "aif | 900 | 965- 895| 995 |_ 695 875 |_ 845 1100- 750 | 1200- 899 | 1095 | }1000 | | 967- 848 
40 895- 875| 675 | 825- 700| 844- 695| 787- 695| 795- 679| 795- 645| 750- 595| 695 | 895 | 775- 745 | 795- 699] 845- 585| 798- 691 
"30 595- 500| 645- 425| 600 | 595- 579| 497 | 429 | 575- 345| 595- 465 | | 675- 545| 450 | 645- 565| 725- 625| 570- 506 
"$8 545- 475| | 395 | 445 | 495 | | 445- 325] 495- 395] | | 495 | 535- 495 | | 481- 422 
Packard Six "414 | 1045- 995 | | | 1095 | 995 | | 1200 fl ‘| 1084- 995. 
—~~”~”~«SR 788-605 | 995- 675| G45 | 795 | 695 | | 745- 625| 745- 725| 795 795 825 | |_ 795 |_780- 680° 
"30 | | | | |_ 499 |_ 499 | 595- 545 | | 645 | | | | 560- 545 
"33 515 375 445 475 595 493- 493 
Plymouth 41] 895- 735| 795- 695| 795- 600| 795- 785 | | 685 | 785- 595| 745 | | | |_785- 682 
~~” 695-595 | 650- 475| 595- 550| 659- 645| 595- 525| 625- 545] 600- 485| 625- 545| | 695- oe 700- ai 645 | 795 | 657- 564 
799) _595- 425| 495- 265| 495- $95| 565- 477| 445- 395| 450- 389| 495- 375] 475- 435| 565-385 = | 695- 485| 528- 403 
38) 465- = 425- 245| 445- 295| 399- 375| 395 395- 295| 425- 385 550- 495| 436- 352 
Plymouth Special Del 41) 795 | ——_—|_795- 695) 895-825) | 839-799 7195- 695| 875 | a 745 | | 845 if 795 | 995- 795| 950 |_858- 760 
(Deluxe) 40] 675- = 725 ~~ (Deluxe) 40] 675- 650| 725 | 675- 665| 677- 635| 550 | 5O5- 470| 600- 545| 685- 645 | 695 | 765- 695| 880- 695 | | 676- 625, 
“ *39] 535-350 | | 495- 465 | | 450 el | = 395 | 595- 475 | 550 | 735- 575| 625 | 529- 440 
: *$81 385 | 420-925) 425 | | 356- 325 
Pontiac Six 419 995 | 900- 845| 885- 825| 825 | 899- ia 765 | 1095 | 899 | | | | 995- 975| 1195 | 975- 841 
_ CCC 725-650 | 795- 555) 825- 5 525 | 765 l | 588 | 800- 595| 750- 666| 595 | 795 7195 995 766- 598 
= 665 89 665 —~—~«d|;:«CAO- 445| 585-475] 595 | 585 | 495- 490 | 561- 445| | 395 | 595- 525 | | 595- 565| 775- 695| 585 | 581- 520 
495- 365 395 365- 295| 450- 325 426- 328 
Studebaker Champion r 7150 | 795 | 725 | | 775- 765 | | 735 | 795- 725| 698 | oo | 850 |__|: 264-745 
Se ee | 505 | 505- 495| 595 | | 595 | 595- 465 | = 485 | |_ 59: |__| 795- 695|  ——=s'|-—‘61G- ‘535. 
$91 400 Les 475  466- 466 
Studebaker Commander “all | ee ae | | ~ | | | | 1028- 785 
40} | —__—5—— | 795 | | | 695 | 675 l | | | 945- 745| 950- 789| 786- 767 
s+ ___as | a ee a a A A eee Sco Seen | 546-546 
38] 485 | |_ 395-365 | 445 513- 465| 460- 415 
Willys-Americar "aif | | 675 | | | | | | 600 | | | |_ 645 |_789 |_677- 677 
ee ee eT eet eens ersieannieen ppceietenecinceerins eappeentie eee 
sof | | 885 | 285- 275| 395 | | | | 445- 395 | | 380- 335 
338 300 180- 155 295- 245 | ere a {_ ee | 265- 200 


National Average, All Makes, Jan. 18—$687-$612 
National Average, All Makes, Jan. 11—$694-$630 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusiwwely by Automotives News as a copyrighted feature. 
, blisked | — the trend of the market and the resulting national index. Where no prices are quoted, no car of make 
top and bottom prices, compiled from pu flow » Sano altetes ine ane 


Used Car prices in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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Passenger Car Registrations 


11 Months, plus 88 States for December 
1941% 
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Car and Truck Output Rises to 75,530 for Week 





Dec. te Deo. of = 1948 of §«=61940 Ss: Unit 
Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gains 

Chevrolet ....24,360 1 869,546 23.61 1 827,824 2491 1 41,722 
eee 18,954 2 593,944 16.15 2 526,617 1585 2 67,327 
Plymouth ....14,414 3 446,726 12.14 $8 429,456 12.92 3 17,270 
SNE...5.6.6:9563:35 12,333 4 304,200 8.25 4 287,865 8.66 4 16,335 
Pontiac ...... 11,227 5 282,689 7867 6& 229,753 6.91 5 52,936 
Oldsmobile . 8,520 6 227,427 6.17 6 195,683 5.89 6 31,744 
BIOGRO  cesscss 7,645 7 212,618 5.79 7% 192,525 5.79 7 20,093 
Chrysler ..... 4,134 9 141,600 3.84 8 97,266 293 9 44,334 
Studebaker .. 5,188 8 112,452 3.05 9 99,808 3.01 8 12,644 
eee 2,857 14 89,997 2.44 10 70,209 2.11 13 # £19,788 
Mercury ..... 3,357 10 80,843 2.19 11 78,433 2.36 10 
ee 2,866 13 77,071 2.09 12 51,625 1.55 14 25,446 
Hudson ...... 2,942 12 72,308 1.96 18 78,379 2.36 11 
Packard ..... 3,288 11 68,317 185 14 72,222 2.17 12 
Cadillac ..... 2,406 15 59,362 1.62 15 37,005 1.11 15 22,357 
WOIMGE. 6005008 711 #+17 ~=# 21,851 59 16 20,964 63 16 
Lincoln ...... 914 16 18,429 50 17 20,581 62 17 
Miscellaneous. 108 3,822 10 7,215 .22 . 

TOTAL ...126,224 8,688,202 100% 8,328,480 100% $59,772 
*Loss 





ICC Control Misunderstood, 
Western Truckers Told 


Special to Automotive News 

DENVER. — Numerous examples 
of what he termed “unreasonable 
regulations and trade barriers” by 
states in the regulation of motor 
carriers were cited by O. R. Craven, 
of Pocatello, Idaho, chairman of 
the eleven western states confer- 
ence of the American Truckers 
Assn., in an address during the 
annual Colorado carriers associa- 
tion convention here last week. 

In analyzing provisions of pro- 
posed legislation now before Con- 
gress to regulate sizes and weights 
of motor vehicles, Craven said the 
measure is generally misunder- 
stood. He said there was an “erron- 
eous impression” that federal reg- 
ulations would take present au- 
thority away from the state and 
highway officials. At present, he 
asserted, no two states have identi- 
cal size and weight laws and regu- 
lations with respect to motor car- 
riers. 

The proposed law, he said, would 
give the Interstate Commerce Com- 
mission power to remove, after 
hearing, “unreasonable” burdens 
on interstate commerce. It would 
require the commission to obtain 
advice from state and federal high- 


Tire Shipments 
Drop Sharply 
In December 


NEW YORK.—Shipments of 
automotive pneumatic casings dur- 
ing December 1941, decreased 35.7 
percent below November, accord- 
ing to the Rubber Manufacturers 
Assn., Inc. December shipments 2,- 
604,022 units, were 47.8 percent be- 
low December, 1940. 

Production of 2,967,387 units was 
25.1 percent below November and 
40.3 percent below December 1940. 

Stocks of automotive casings in 
the hands of manufacturers Dec. 
31 increased 9.2 percent over Nov. 
30 stocks to 4,416,640 units. Dec. 
31, 1941, stocks were, however, 51.6 
percent below the 9,126,528 units, 
on hand Dec. 31, 1940. 


Coming Events 


FEBRUARY 
80-t0~-Citonge (Hotel Stevens). Motor 
mae Pment Wholesalers Assn. 
; a. convention. 
17-25—Jersey City, N. J. (Armory). 
Annual Defense Exposition and 
Automobile Show. 
19-21—Chicago. National Standard Parts 
Assn. committee meeting. 


MARCH 
2- 5—Memphis, Tenn. Annual Conven- 
tion of American Road Builders 
Assn. 
9—New Orleans (Hotel Roosevelt). 
Annual convention of Louisiana 
Automobile Dealers Assn. 
26-28—St. Louis. American Society of 
Tool Engineers annual convention. 


APRIL 
20-23 — Memphis. American Chemical 


Society meeting. 
MAY 
21-23 — Houston, Tex. Texas Motor 


Transportation Assn. 


way officials before taking action, 
and would apply to private, as well 
as public carriers, he explained. It 
would also permit and enable the 
public to use highway facilities to 
their present capacity “without un- 
reasonable restrictions,” and pro- 
vide for a federal agency to con- 
sider the requirements of inter- 
state commerce and national de- 
fense. 

Earl F. Buckingham, of Denver, 
was elected president; Joe A. Har- 
ris, of Manzanoa, vice-president. 
E. R. Baker was re-elected secre- 
tary-treasurer. 


New Commercial Car Regi 
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Several Plants 


To Operate 
Till Feb. 10 


DETROIT.—As several plants pre- 
pared to take advantage of the 10- 
day grace period allowed for clean- 
ing up fabri- 
cated parts, car 
and truck pro- 
duction rose 
slightly to 75,- 
530 units during 
the past week 
in the U. S. and 
Canada. 

The figure 
compares’ with 
71,601 cars and 
trucks turned 
out in the pre- 
vious week and 
with 12,119 units 
assembled in the 
comparable pe- 
riod of 1941. Be- 
cause of the 10- 
day grace period 
allowed beyond 
the govern- 
ment’s Feb. 1 
deadline for car 
production, several of the automo- 
bile factories will continue to oper- 
ate through the coming week. 

A slight upswing to 29,400 cars 
and trucks is noted in the output 
of General Motors divisions during 
the past week. In the previous 
week a total of 27,862 units were 
assembled, while a year ago the 
output was 52,144 vehicles. 

Chrysler divisions remained 
steady during the past week, the 
corporation turning out 18,375 cars 
and trucks compared with 18,261 
units in the previous week and 28,- 


AUTOMOTIVE NEWS 





: 
1522 








AN’s Production Estimate 
(U. 8S. and Canada) 
WEEKS ENDED JAN. 31, JAN. 24 


Jan. 1 Jai 
Week Same Week to 
Ended Week Ended Jan. Feb.1 Jan 
Jan.31 1941* Jan. 24* Total 1941* 
GENERAL MOTORS .. 29,400 652,144 27,862 113,393 219,933 
Chevrolet? ........... 18,000 29,620 16,821 68,840 123,900 
tn 445-6664000000088 8,825 8,597 $8,621 15,064 36,315 
0 eee 3,600 6,653 3,576 14,145 28,186 
Oldsmobile .......... 3,100 5,924 8,088 12,128 25,702 
Dis 6.0.0:5:5.04-6.640 875 1,850 811 3,221 
CHRYSLER ............ 18,375 28,309 18,261 66,338 120,490 
Plymouth? ........... 8,850 14,310 8,721 29,739 61,250 
MET. Siseivecen sees 6,800 7,900 6,787 26,226 338,490 
Chrysler ............. 1,625 3,578 1,682 6,207 14,975 
DOD 664.44.04.6.60.0060 1,100 2,521 1,121 4,161 10,775 
NG Ceh ss in ov 594s e000 18,275 27,028 9,954 47,626 111,635 
CE Sec bebectes ted va 11,500 28,176 8,376 41,174 95,575 
Mercury ............. 1,400 3,240 1,215 5,120 138,300 
eee 375 607 368 1,332 2,760 MS 
STUDEBAKER‘ ....... 8,176 2,642 3,186 9,284 8,558 Ka 
DRS VU Cia cv seo 1,376 2,058 1,561 4,657 6,760 4,657 
HUDSON? ............. 1,828 1,610 1,275 4,841 6,111 4,341 > 
PACKARD ............ 2,100 1,164 1,311 ne 
WHRRMMEENT . 6.b60bs0600085 t t 
MISCELLANEOUS} 8,275 8,169 8,241 a 
OPN 6 66646060 e0s 75,580 128,119 71,601 285,718 515,318 285,713 — 


*Revised. 





309 vehicles in the corresponding 
period of last year. 

Production in Ford _ divisions 
showed a sizeable upturn to 13,- 
275 cars and trucks, which con- 
trasted with 9,954 units assembled 
in the previous week. In the cor- 
responding week of 1941 Ford divi- 
sions produced a total of 27,023 ve- 
hicles. 

Independent producers were led 
during the past week by Stude- 
baker, followed in order by Pack- 
ard, Nash and Hudson. Packard 
was on a seven-day week. 

















PRODUCTION—REGISTRATIONS 












tIncludes trucks. tArmy output only. Miscellaneous in- 
cludes Crosley, Henney, Autocar, Brockway, Diamond T, Divco, Federal, 
GMC, International, Mack, Reo, Sterling, White, Bantam ‘ 


, etc. 





Indiana Dealers Pledge 


Aid to Motorists 
FORT WAYNE, Ind. — Local 
dealers, through the Fort Wayne 


Auto Trade Assn., has made the ~ 


following pledge to motorists: 


“We will do everything possible © 
to maintain your present car in top == 
running condition so that you may © 


have dependable transportation 


during the war emergency. We will — 
provide our regular service facili- — 


ties six days each week from 7:30 
a.m, to 6 p.m. Emergency services 
will be available at all times.” 


strations, 38 States for Dec. °41-°40 


Figures supplied by R. I. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N.J. 
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(Continued from Page 1) 


looking around for ideas that may 
be converted into “pennies from 
Heaven.” I was told of several in- 
stances of quick-thinking in serv- 
ice sales development, one being 
that of a dealer who had bought 
from a competitor (who had closed 
his doors) his list of customers so 
as to solicit their work. Which was 
an idea the field men can pass 
along to other Studebaker dealers. 
* ¢ & 


TODAY, as this is being written, 
Studebaker is winding up a nation- 
wide series of service and money- 
making meetings with the dealer 
organization. This series of meet- 
ings was begun on Jan. 8, and I 
submit that action was necessary 
to get a properly qualified crew 
in the field so quickly following the 
freezing order, which stopped the 
sale of cars. This effort resulted in 
the holding of 43 meetings, each 
headed by factory executives, in 
key markets and covered every 
dealer in the Studebaker family. 
Quick, thorough work. 

Lest you think that Studebaker’s 
service-stimulating program began 
with the freezing order—and if it 
had, I would have no story here— 
I want to state that there is before 
me a tabloid newspaper entitled 
Studebaker Service. It is a fore- 
sighted inspirational piece, urging 
a complete and comprehensive self- 
study of each dealer’s service sit- 
uation. It covers objectives, po- 
tentials, locations, physical layout, 
equipment, personnel and the pos- 
sibilities confronting our business. 
The date—note this well—of this 
newspaper is January, 1941, men- 
tioned to establish the priority of 
Studebaker’s drive to prepare the 
dealer for the dish | he has today. 


THE ENSUING months have 
been filled with continual and in- 
tensive activity. Studebaker did not 
turn the faucet on and off. It 
turned it on and kept it on. Feb- 
ruary, March and April saw Stude- 
baker’s field staff going back to 
school, analyzing policies, theories, 
practices and all angles of service 
with vigor and enthusiasm. You'll 
recall that cars were not hard to 
sell in those days. The field men 
could devote time to preparedness 
in both field and factory. They and 
their bosses covered every feature 
of the future and formulated 
sound plans. 

May and June were given to 
surveys of dealer setups and in 
August, Studebaker, with its 
sleeves rolled up, its plans jelled, 
went into the field with the hardest 
hitting program the corporation 
ever has known. The August drive 
was outstanding. Factory and field 
men held 95 service and expense 
control meetings. More than 4,000 


U.S. Calls Skidmore 


INDIANAPOLIS.—The U. S. Marine 
Corps has just ordered to active serv- 
ice Lt. Robert L. Skidmore, Marine 

who has for the past three 


8, 
pn errington 


ears served the Marmon- 
o., Inc., as export manager. 


Now and Then... 





distributors and service managers 
attended. 

The August meetings covered 
every phase of service and mer- 
chandising known to Studebaker. 
As each meeting came to an end, 
the dealers and service men felt 
they knew the score of things to 
come and theories, practices and 
payoffs. Each was prepared to put 
an “action program,” the name 
chosen for each month’s retail 
campaign, into immediate opera- 
tion. 

* * 

NOR DID the program lag after 
August. Additional field meetings 
gave the dealers additional Action 
Programs. New methods, new sys- 
tems, new devices were outlined 
and put to work. You can tick off 
the months; September, October, 
November and December saw the 
effort intensively sustained. 

In a foregoing paragraph I have 
referred to the January drive now 
completing. I want to add that 
plans have been made for Feb- 
ruary, March and April. 

*s * * 

WHAT’S THE pay-off? There 
are innumerable evidences of suc- 
cess, such as the purchase by 
dealers of a hundred thousand 
maintenance mailing folders, con- 
gratulatory letters and telegrams 
from dealers, pictures of refur- 
bished service _ establishments, 
statements of profits resulting from 
the year’s work, letters from own- 
ers thanking Studebaker for its 
foresightedness. 

Yet if you ask Ken Elliott about 
it, you'll find him pleased, but not 
boastful. It has been good sound 
business. He pays principal credit 
to what he calls brilliant staff 
work by Scotty Fletcher, Stude- 
baker’s general sales manager, and 
to Mel Brooks, Ken’s assistant; to 
Bob Reese, manager of the busi- 
ness merchandising division and 
others, including the service di- 
rector, Don Wilson. He considers 
their work to have been invaluable 
to the Studebaker dealer body. 

* *£ *& 


“IT REQUIRED no supernatural 
forecast of the future to realize 
what might be coming,” he said in 
discussing the plan, its origin and 
its operation. “It was merely good 
business to devise solutions. Our 
staff was capable of the job. 

“The results have been gratify- 
ing. We feel our dealers know the 
things to do to help them stay in 
business. They’re not waving their 
hands in the air. They’re not 
dreaming. They’re not floating 
downstream with the tide. They’re 
working on sound business prin- 
ciples and programs. 

“We can’t say much for day after 
tomorrow. We believe we’re mov- 
ing along the right lines today. We 
also have reason to believe that 
we'll come out of this thing—when 
the war is through—with the 
strongest, toughest, smartest dealer 
organization in Studebaker’s his- 
tory. Adversity makes strength.” 


THE RICHARDSONS 
(No. 24 in this series) 


THis Department, which has been functioning six months, has up 
to now presented the brass hattery of the automobile industry. This 
week it is giving the automobile salesmen a break. Above, the march of 
time is strikingly portrayed by these two pictures of the children of 
Floyd J. Richardson, Pontiac salesman of Bridgeport, O. We offer Wells 
and Jane Richardson. On the right are the two as kids—in 1926, with 
the 1926 Pontiac, first car their father sold. On the left, 15 years later, 
they posed again, this time with a 1942 Pontiac. 





.|the General Finance Corp., 


One-Hoss Shay 


Making a Comeback 

CHICAGO.—Don’t laugh, now, 
because it’s a fact. An autemo- 
bile dealership has just made a 
shame-faced confession that it 
is going to try and sell a buggy. 
It is the firm of Brotzman and 
Melms in nearby Elgin. 

The buggy has been ordered 
from the Standard Vehicle Co., 
of Lawrenceburg, Ind., and will 
be delivered this week. It’s a 
new shay, too, even though its 
design dates back to 1918. 

Nor is that all. The firm will 
= display harness as a side- 

e. 


e 
Chicago Sales 
= 
In 1941 Hit New 
e ” 

All-Time High 

CHICAGO.—All records for Chi- 
cago (Cook county) new car reg- 
istrations went by the boards in 
1941, which wound up with a grand 
total of 145,165 units as against 
127,465 in 1940, the previous peak. 

The big gains made during the 
first nine months proved more than 
sufficient to overcome the slack in 
sales, due to decreased orders and 
deliveries, in the final quarter. 

December turned in a gain over 
November, with a registration of 
7,065 new cars as compared with 
4,740, but the December total was 
—— for that month since 


Chevrolet held a commanding 
lead with 26,881 units registered 
during 1941, the Bureau of Motor 
Advice figures revealed. Others in 
the top ten, in this order, were 
Plymouth, Ford, Buick, Pontiac, 
Oldsmobile, Dodge, Chrysler, De 
Soto and Cadillac. 


Small Finance 
Firms Hardest Hit 


CHICAGO.—A survey just com- 
pleted here shows that installment 
finance companies, particularly the 
larger firms, are experiencing far 
less of a shock than automobile 
dealers from war-time restrictions. 

The explanation given is that 
their installment contracts written 
earlier are still in operation and 
will be for months to come. True, 
they are feeling the effects of the 
sharp drop in new car and truck 
business. They realize that they 
must depend largely upon new 
fields, such as repairs, equipment, 
government contracts and accounts 
receivable, along with used car 
volume and whatever new car 
business develops. 

Officials of large finance com- 
panies declared that they are 
buying up automobile accounts of 
such smaller firms as are con- 
vinced they cannot survive the 
impact of the halt in new car 
sales. In the past, more than two- 
thirds of the business done by the 
installment finance companies has 
been in the automotive field. 

In addition to turning over a 
considerable amount of their in- 
stallment contracts to the larger 
companies, the smaller firms are 
giving more consideration than 
ever to mergers as the solution for 
their difficulties. 

One of the prominent companies, 
an- 
nounced the purchase of all out- 
standing automobile accounts re- 
ceivable from Marquette Accept- 
ance, Merchandise Acceptance, 
North Shore Discount, and Auto- 
banx Finance, at a total price of 
about $1,000,000. 


2 Akron Dealers Close 


'|Out Their Businesses 


AKRON.—Two more Akron dis- 
trict automobile dealers have sold 
their stocks of new and used cars 
and now are closing out their parts 
and equipment. 

Yontz & Raylor (Chrysler-Plym- 
outh) of Barberton, announced that 
Chrysler models and used cars 
held by that firm had been pur- 
chased by Wallace Motor Co., of 
Louisville, O., and the Plymouth 
cars had been purchased by the 
De Witt Motor Co., Akron. 

The new Pontiac cars owned by 
the Shaffer Pontiac, Cuyahoga 
Falls, have been purchased by the 
Taylor Pontiac Co. here. The used 
cars owned by the company were 
disposed of recently. 


87)—11 





the 4th Dimension 
Note Britain’s Experience; 
Champlain is Upped 
By Pete Wemhoff 


Mistake 

A mistake that was made in 
Britain by many manufacturers, 
according to a letter from Robert 
Freeman, manager of the London 
office of Erwin, Wasey & Co., Inc., 
New York advertising agency, was 
that they stopped advertising at 
the outbreak of war and “did not 
resume advertising until their 
products were no longer available. 

“The time to start advertising,” 
according to Freeman’s letter, is: 
“when the regular consumer of 
one brand cannot get it, but can 
get another brand; in other 
words, during the time when 
there is a shortage, but not a 
complete absence of all products 
altogether. 

“Apart from the general run of 
advertising in Britain, which is still 
selling merchandise, you can di- 
vide the rest of it roughly into two 
categories. The first is what might 
be called the institutional category; 
the other category is less preten- 
tious and is meant to do nothing 
more than make a good impression 
with the reminder of the brand 
name.” 


Newsprint 

Norbert A. McKenna, chief of 
the paper pulp division of the War 
Production Board, said last week 
that a rationing of newsprint is in- 
evitable. 

“It may be the fourth quarter 
of this year,” he continued. “Or 
it might be sooner if Canada de- 
cides to appropriate for alumi- 
num production the power that 
is now being used at the paper 
mills. 

“There isn’t any shortage of 
newsprint now, but the production 
is using too much critical mate- 
rials, too much transportation and 
too much labor for the war pro- 
gram. The publishers of America 
should be on notice that they can 
expect rationing.” 


Upped 

Ralph C. Champlain, director of 
public relations of the Ethyl Gaso- 
line Corp., has been appointed di- 
rector of advertising and public 
relations, according to J. Coard 
Taylor, vice-president. 

Champlain, who for seven years 
prior to joining the company in 
1937 was associated with Batten, 
Barton, Durstin and Osborn, Inc., 
succeeds Paul E. McElroy who is 
entering government service. 


Trucks 


Coincident with the announce- 
ment of a nationwide Passenger 
Car Conservation Plan, Chevrolet 
dealers have united in the presen- 
tation of a Truck Conservation 
Plan, designed expressly for own- 
ers of commercial equipment. 

A eo advertising oe. 

gn, employing newspapers an 
we farm, vocational and 
trade magazines, is carrying the 
message to truck operators. 

New service procedures have been 
mapped for the dealers, augment- 
ing the service training made 
available to them regularly by 
Chevrolet. 

The “Truck Conservation Plan” 
ad campaign is handled by the 
Campbell-Ewald Co., Detroit. 


Combo 

With its issue of Feb. 15, the 
New York Times will introduce 
@ new magazine—a news maga- 
zine, plus a home magazine. 

New mag is formed by combin- 
ing the New York Times Roto- 
gravure Picture section with the 
.New York Times magazine. The 
new magazine will retain the 
format and all the editorial fea- 
tures of the present magazine, 
will absorb the pictorial features 
of the Rotogravure Picture sec- 
tion, and will add new editorial 
and pictorial features. 


Posters 

During February Shell Oil Co. is 
using 24-sheet posters on 200 pan- 
els in Florida, 500 streamlined sta- 
tion 24-sheet units, 12-non-illumi- 
nated highway bulletins and 13 ne- 
onized paint units. In addition the 


design has been adapted for 12,000 
double-faced miniature station 
panels. 

All displays are east of the 
Rockies, and all lithography was 
produced by the National Printing 
and Engraving Co., Niles, Mich. 


Memories 


As a souvenir of a new plant 
dedication marking the com- 
pany’s 25th anniversary, Bear 
Mfg. Co. has just sent attendees 
a nifty scrapbook of the occa- 
sion. 

Eighteen-page booklet contains 
numerous photors taken at cele- 
bration, plus photostats of news- 
paper comment. 


Headaches 


National advertisers are encoun- 
tering many new headaches, as a 
result of the war, it is noted by 
the New York Times. 

Poorer quality inks, as a result 
of restrictions on chemicals and 
metals, are affecting the appear- 
ance of packages and window dis- 

plays. The shortage of chrome, 
which is the base of so many 
inks, is the most serious prob- 
lem here. 

While the Army and Navy have 
been cooperative with advertisers 
in informing them as to what they 
can and cannot say in advertising, 
a considerable amount of checking 
is required. The requests for free 
time by various groups on spon- 
— have developed into 
a flood. 


Named 

Erwin, Wasey & Co., Inc. an- 
nounces the appointment of Julian 
M. Snyder as vice-president in 
charge of research and marketing. 

Snyder has been with the com- 
pany for 11 years, many of which 
were spent in the London (Eng- 
land) office, where he was account 
executive handling the Goodyear 
and Chrysler accounts. 


Notes 

Liberty magazine announces the 
appointment of Alfred C. Strasser 
as art editor; for 16 years he’s 
been art director of Batten, Bar- 
ton, Durstine & Osborn and was 
previously with General Motors. 

Robert A. Jones, formerly assis- 
tant art director of B. B. D. & O., 
has been appointed assistant art 
editor of Li Y. 

Chicago Sun is using a “V” for 
Victory sign to earmark various 
editions. 








Hae you still have maximum 
assurance of accommodations at the 
minimumt rate! More than one-half the 
total number of rooms in the entire 
hotel are, now as before, priced at $4 
...all outside with combination tub and 
shower, circulating ice-water, full-length 
mirror and four-station radio. Double 
rooms from $5.50; suites from $12 
sszat “New York’s Friendly Hoteh” 


Heel Lerlndfon 


Charles E. Rochester, Vice-Pres. & Mng. Dir. 


LEXINGTON AVE. AT 48TH ST.,N.Y. 
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“We're glad we’re with Studebaker 
in this emergency” 


” the twenty-eight years we have been a Studebaker dis- 
oe says Frank De Brown, Studebaker distributor 
in Lincoln, Nebraska, ‘‘we have been through emergencies 
of various types and have found Studebaker, as at present, 
always abreast of the situation, offering merchandising 
procedures and various comprehensive programs which 
have proved helpful and profitable to us down through 
the years. 
‘*‘Both my son and I have confidence in the management 


of Studebaker to meet any situation that may arise, just as 
they have in the past.”’ 


5 


No matter what future developments may be, one thing is certain: 
Studebaker’s thoroughgoing knowledge of retail problems will con- 
tinue to be vital assets to its dealers. Studebaker has long been recog- 
nized not only as a producer of top quality motor cars, but as “America’s 
friendliest factory.”’ We believe that the qualities upon which this repu- 
tation is based, will benefit Studebaker dealers, now and in the future. 


% FOR AMERICA’S VICTORY x 


Studebaker is building an unlimited quantity of airplane engines, 
military trucks and other matériel 
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STUDEBAKER... THE 
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GREAT INDEPENDENT 


